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InHOBaNiifHI MAPKETHUHIOBI IHCTPYMEHTH NPOCYBAHHS MIPOMHUCI0BOI
npoaykuii B mepexi IntepHer

CraTTI0O TPUCBAYCHO IOCITIHKEHHIO OCOONMBOCTEH MPOCYBAaHHS IMPOMHCIOBOI MPOAYKIIi B MeEpexi.
Merorw myOmikamii € JOCTIIKEHHS OCOOJMBOCTE BHKOPHUCTAHHS IHHOBAI[IMHUX IHCTPYMEHTIB LH(POBOro
MapKeTHHTY B Tpolieci TpaHchopMallil BiJHOCHH MiX OPEHIOM POMHCIOBOT MPOAYKIIIT Ta CIIOXKHBAYEM.

JocnimkeHo  Ta  y3araJibHEHO  XapakTepHI  OCOOJMBOCTI  BHKOPHUCTaHHS  aKTyaJlbHHX

KJIIEHTOPIEHTOBaHUX 3acO0IB MPOCYBaHHS NPOAYKUil B IHTepHeTi: HecTaHAApPTHI pEeKIaMHI HOCIi; OHJalH-
BUCTaBKH, OHJIallH-ayKLliOHY; BeO-KOH(DepeHLii; cucTeMHU B3a€MOJIT 3 MPOJABLSIMU; METO/IU POCYBAHHS CalTy B
COLIlaJIbHUX Meperkax; MOOLIbHA peKilaMa; JIOTIOBHEHA peaibHICTh. J|0BeeHO, 1110 KOMIUIEKCHE BUKOPHUCTAHHS Ta
IHHOBallifHE OHOBJICHHS MapKETHHTOBHX IHCTPYMEHTIB JI03BOJISIE MOCTIMHO PO3LIMPIOBATH KIIEHTCHKY 0a3y,
i/IBUIILyBaTH PiBEHb KOHKYPEHTOCIIPOMOXHOCTI IPOMHUCIIOBOT IPOIYKIIi1, CTUMYJIIOBATH IPOSIBY JIOSIIBHOCTI 3i
CTOPOHH KJII€HTIB, 3aKPIIUTIOBATH 3B'SA3KH 3 LUIHOBOIO AyIHTOPI€I0, a TAKOX CIPHUSIE 3MIITHEHHIO peryTarii,
OpPTraHIYHOMY 3pOCTaHHIO KUTBKOCTI KOPHCTYBadiB TPOAYKIii, MiABUINCHHIO pIBHSA YTPUMaHHS IIUIHOBOI
ayauTopii, 30UTBIICHAI0 KiNBKOCTI TMOBTOPHHUX TOKYIOK, 3POCTAaHHIO CYMH CEpEIHBOTO YeKa, HapOITyBaHHIO
npuOyTKy KomraHii. Haromonryerbces, Mo IbOMy CIPHS€ MaKCHMAaJIbHO ITOBHE BHKOPHCTaHHS MOXIMBOCTEH
MepcoHaNi3amii KI€HTCHKOTO JOCBiNY, MiABHUIICHHS PIBHS 33J0BOJICHOCTI KITI€HTIB 32 PaXyHOK MaKCHMAaJbHOI
3pyYHOCTI CIIOKMBaHHA MPOMYKINii, TapaHTOBAHOTO 3aJOBOJICHHS OYiKyBaHb, 3a0e3Med4eHHS €(PEeKTHBHOTO
3BOPOTHOT'O 3B'SI3KY, IPUCKIIUINBOI Ta BAYMJIMBOI pOOOTH 3 HErATUBHUMH PEAKLIsIMU KJIIEHTIB.

PosrisnyTi y myOuikanii cydacHi iHcTpymeHTH KoHuenuii Marketing 4.0 Ta geranbHO NpeAcTaBiieH Yy
Hill 0COOJMBOCTI BUKOPHCTaHHS iX y IM(POBOMY CepelOBHII [HTEpHET JIIiIM B OCHOBY C(HOPMYJIbOBAHUX
NPOTO3MLIN MIOA0 3alpPOBA/KEHHSI HOBHX CTpAaTErid pO3BUTKY OpeHIy, 3MICT SKHX IOJSIrae y 3ajlydeHHi
KJII€HTIB 10 PO3pOOKM Ta OHOBJIEHHS KOHIEMII MPOMHUCIIOBOT MpoayKuii, il HajamTyBaHHI y BIAIIOBIIHOCTI /10
MEPCOHAIBHUX YIOAO00aHb CIIOKHMBAYiB, CTBOPEHHI “imeanpHUX’ MPOMO3ULii. BUKOpHCTaHHS MOKIHBOCTEH
MUPPOBOTO MApKETHHTY y TOE€THAHHI 3 KOMOIHOBaHMM 3aCTOCYBAaHHSM HOBITHIX CTpaTerid MpOCYBaHHS
MPOMHUCIIOBOT TPOAYKINI J03BOJIsI€ OiMbII  e€(peKTHBHO BHKOPHCTOBYBAaTH I1HCTPYMEHTapi IHHAMIYHOTO
[IHOYTBOPEHHS, CHpHUSE TPAKTHYHOMY 3alpOBADKCHHIO 0arato KaHANBHOTO peali3yBaHHS MNPOIYKIIi,
MaKCHMAaJIbHO aKTUBI3Y€ MPOLIECH 3ay4eHHs MOKYIILIB 10 (OpMyBaHHs J10JjaHOT BApTOCTI KOMIIaHi{-BUPOOHHUKA,
peansHO 3201/ KY€ MAPKETHHTOBHI OFO/KET, ONTUMI3Y€ y peabHOMY 4aci piBeHb 3aBaHTa)XKEHHS BUPOOHUINX
MOTY)KHOCTEH BUPOOHUKIB IPOMHCIIOBOI IPOYKILII.
BXiIHMI1 MapKeTHHT, iHHOBaWiliHi TeXHOJIOTIIN(POBOro MapKeTHHTY, HH(POBI Mepexi

IocTanoBka nmpo6Jemu. EBosroriiiina 3MiHa MPAKTUYHUX MaPKETHHTOBUX KOHIICIIIIIHA
npusBena 10 mosiBM (eHoMmeHy BXximHoro Marketing 4.0, mo 3acHOBaHMH Ha Cy4acHUX
iHQoOpMaIIHHUX TEXHOJOTIAX Ta YCIIIIHO MOEAHYE Yy €001 0coOMMBOCTI (DYHKIIIOHYBaHHS
(13UYHOTO Ta BIPTYaJIbHOTO PUHKIB 3 BiJINOBITHUMH MAapKETUHTOBUMH MiIXOAAMHU My OIIYHIX
KOMITaHIi. AKTYyalbHICTb JOCHIDKEHHS OOYMOBIIOETHCS  HEOOXIAHICTIO  JOCTIIUTH
0COOJIMBOCTI Cy4acHOT'O 1HCTPYMEHTApil0 MPOCYBAaHHs MPOMHUCIOBOI MPOAYKIIT HAa BiAMIHY
BiJl TIONEPENHIX eTaliB  MNpoayKTopieHToBaHOTO  MapketuHry  (Marketing 1.0),
KJIieHTOpieHTOBaHOTO MapkeTuHry (Marketing 2.0), emoriifHo 3a0apBI€HOT0 MapKETHHTY
(Marketing 3.0).

3MiHE B cmocoOi BeleHHs Oi3Hecy 1, BIAMOBIOHO, TMOBEIHIIl CIOKHBAYiB, IO
(dbopMy€eThCS TMi/T BIUIMBOM IIJIECIIPSIMOBAHOTO 3aIPOBADKEHHS IUTICHOI KoHIemntii Marketing
4.0, MaloTh 3a HACIIOK 3MICTOBHY €BOJIOLIIO AiSTBHOCTI, [0 OTPUMYE MPOSIB Y OHOBIICHHI
BCHOTO KOMIUIEKCY MAapKETHHTY, 3a SIKOTO CIOXKHBadi € peaJbHUMH CIiByYaCHHKAMHU
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KOMEpPIIHHUX KOoMYyHIKaIii. e mpu3BoauTh 10 3pOCTaHHS I[IHHOCTI IHTEPHET-CHIJILHOTH Ta
JiepiB AyMOK, HApOCTaHHS PIBHS KacTOMi3allii Ta mepcoHaizalii B MpocyBaHHI OpeH/IiB Ta
TOBapiB, MIABUIIEHHS POJII CITOKUBYOTO JTOCBITY 1 MOYKJIMBOCTEH 3aJ0BOJICHHS MMOTEHITIMHUX
Ta peajJbHUX KIIEHTIB Y MPOLECi MapKETHHIOBOI B3a€EMOJII1.

AHaJji3 ocTaHHiX xociimxenb i myOaikamiii. [lonmepenni Bepcii MapKeTHHTOBHX
KOMYHIKaIli}, 32 SIKHX, B CWJIy PI3HUX OOCTaBMH, CIIOKMBaYl BUCTYHAJIM TACUBHOIO CTOPOHOIO
BIUIMBY 31 CTOPOHM BUPOOHUKIB MPOMHUCIOBOI MPOIYKIIii, A€TAJIBHO JOCIIIUIN Ta ONUCAIN
3Hani ¢axisui JI. Mensauk, A. Jlepukonenko [1], B. Py6an [3], H. IlImak, I. I'paGoBuu,
B. Cpoxka [4], P. Akepman [5], P. Baprenc [6], P. bneksemnn, I1. Min’spa, J. Enmken [7],
®. Kotnep [12-15], ta inmi BYeni. [lo TpaauuiifHUX METOIIB BUXIAHOTO MapKETHHTY
(Outbound Marketing) nmpomuciIOBOT HPOXYKIi, L0 CHOTOJHI NPUCKOPEHHUMH TEMIAMHU
3acrapiBae, HUMHU TNpHiHATO BigHocUTH pekiamy B 3MI (ATL-peknama), cTUMYyIIOBaHHS
30yTy (BTL), 3B’s13ku 3 rpomajcekicTio (PR), ocobucti mpogaxi, 30BHIIIHIO peKiIaMy, Miclie
MPOJaKiB, BUCTABKOBI/SIPMAapKOBI 3aX0/u, MpAMUid/mupekT mapkeTurr (direct marketing off-
line), BipycHy/mapTU3aHCBKY pEKJIaMy, yIaKyBaHHS, CIIOHCOPCTBO, JIIICH3yBaHHs, CEpPBICHE
o0CIyroByBaHHs, event-3axoJd, BpYUYEHHS CIEIalbHUX CYyBEHIpIB, MapKETHHT-mMixX
(BinmpaBieHHs 3aIUIAHOBAHMX a00 HE3aIUIaHOBAHMX MOBIJIOMJIEHb). Jluie YacTkoBo, Yy
BUTJIS/L TOTIOBHEHHS A0 LU(PPOBUX TEXHOJIOI1H MOMUPEHHS MPOMHUCIOBOI MPOAYKLii, METOAN
BUX1JTHOTO MapKETUHTY 3HAXOJATh 3aCTOCYBAaHHs y MPAKTHIIl CyYaCHHUX IyOJIYHUX KOMIaHIH.

IlocranoBka 3aBaaHHsl. METOIO CTaTTI € JOCIHIKEHHS OCOOJMBOCTEH BUKOPHCTAHHS
IHHOBAIIMHUX 1HCTpYMEHTIB mu¢poBoro MapkeruHry (LIM) 3 Touku 30py TpaHchOpMyBaHHS
B3a€MO3B’SI3KiB MK OPEHIOM MPOMHCIIOBOI MPOAYKIii Ta crioxkuBadeM. J{o 3aBraHp myOmikarii
BIJTHECEHO BUBYEHHS OCOOJIMBOCTE BUKOPUCTAHHS KITIEHT OPIEHTOBAHUX 1HHOBAIIHUX 3aC001B
MPOCYBaHHS MPOMAYKIIi B CepeloBUII [HTepHET, 3ac00iB MOCTIHHOTO PO3MIUPEHHS KIIIEHTCHKOI
0a3u, 3HIKEHHS KOS(ILIEHTY BIITOKY MOKYTIIB, HAPOIILYBAaHHS PIBHS JOSUTBHOCTI, 3a0€31eUeHHS
MOCTIHHOTO 3pOCTaHHs MPUOYTKY KOMITaHii — BUpoOHHKa npoaykiii. [lepenbavaeTscst BUSHAYUTH
TeHJCHINi 3MIHM KOMIUICKCY MAapKeTMHry B LU(pOBid exoHomimi 4P, Hacmiiku MOsSBU
CIO’KMBYHX CIUTBHOT, OPIEHTOBAHUX HA MOUIYK iH(popMallii B cepeioBuIlli [HTepHeT, HeMosIIbHUX
JI0 TPAIUIIIMHUX METO/[IB MAPKETUHTOBUX KOMYHIKAIIiH.

Bukiaan ocHoBHoro marepiany. Ha Biaminy Bix Tpamumiinux ¢opm, [IM (digital
marketing) — KOMyHiKaliifHi 3aX0/11 MPUBEPHEHHS yBaru MakKCUMaJIbHO MOYJIMBOI KUJIBKOCTI
NOTEHIIIMHUX TOKYMI[iB, MapKEeTUHIy TOBapiB Ta MOCIYT, [0 BUKOPUCTOBYE 3 METOIO
PO3BHUTKY 1HHOBAIIii{HI IHTEPaKTHBHI IU(PPOBI KaHAIM, Y TOMY YHCII TaKi, [0 HE BUMAraloTh
000B’A3KOBOTO BUKOpPUCTaHHS Internet-TeXHOJOTiM, 3 METOI 3ady4yeHHsS Ta yTPUMAaHHS
KIIIEHTIB Y SKOCTI crioxkuBadiB [ 14].

CporonmHi TPUHHATO BHUAUIATH HACTYNHI KOHIEMIii Cy4acHOTO MAapKETHHTOBOTO
CEpeIOBUINAa — MAPKETHHT BiTHOCHH [25], yHpaBiiHHS B3a€MOBIJHOCHHAMHU 3 KIIIEHTAMHU
CRM [27], ciBTBOpHicTh [4; 15], aBTOMaTH3aIIis iporiecis nmpoxaxy [10], LIM [20].

XapaKkTepHUMHU pHCaMH, OJHOYAacHO — mepeBaramu [IM € mmpokwii reorpadidauii
Jiarma3oH TMOIIMPEHHS; MPHHIMIOBA 3MiHAa (TapreTyBaHHS Ta IHTEPAKTHBHICTH) XapakTepy
NOLIMPEHHS 1HQOpMAIll; PO3LIMUPEHHS MYJbTUMEIINHUX MOXKJIMBOCTEH IOIIUPEHHS
iHpopmarii (TexcT, iHpopmartis, mudpu, rpadiku, GoTo, Bigeo, KApTUHKH TOIIO, Bi3yalbHI Ta
BepOasbHi, TAKTHIIBHI, OJIb(AKTOPHI €IeMEHTH KOMYHIKaIlliif); 00OmiJIbHa KOMIIETeHTHICTD Y
chepi BHKOpPHUCTaHHA 3acO0iB OTpUMaHHS Ta MPOAYKYBaHHS/TIOIIUPEHHS IUPPOBOI
iHpopMarii; BHCOKMI piBeHb EKOHOMIYHOI €(QEeKTHBHOCTi, BHMIpPIOBaHI pPE3yJIbTaTH, IO
HiTAI0TBCST  KIJIBKICHOMY — OILIHIOBAHHIO;  CIIPOIICHHS TPOLEAYPH TIEPCOHATI3yBaHHS,
MOYKJIMBICTh BU3HAYaTH KUTBKICHI Ta SKICHI MapaMeTpy MpeaMeTy KYyIiBIi B Aiajo3i 3 Horo
NOTEHIIIHHAM TTOKYTIIIEM; BUCOKHH PiBEHb 3B’SI3KiB/KOHTAKTIB 3 KIIEHTAMH; TIPOCTI Ta 3py4HI
MOJKJIMBOCTI TpaHC(OPMYBAHHS y 1HILII BUIU.
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OcHoBHuMH enemeHTamMu [IM 3 BIAMOBIZHMMH KaHajlaMU (MaTepiabHO-TEXHIYHUM
MIPOCTOPOM, WO TMPHU3HAYCHO I OpraHi3yBaHHS 3B’S3Ky, IIepelaBaHHSI Ta OOMIHY
iHpopmartii) Ta iIHCTpyMEHTaMH (3a3HAY€HO B JIy)KKax) MPUHHATO BBaXKATH: KOMIT IOTEPH Ta
wianmeT (new media, mediat); cmaprgonu (E-mail); BeG-caiitu Ta Onoru (OGaHepHa
pekiiama); coliajgbHI Mepexi (TapreroBaHa pekjiama); BiZI€OXOCTHHIH (perapretuHr); POS-
TEepMiHAIM Ta Bileokamepu (HaTWBHa (MPHUPOJIHA) peKiiama); JOKallbHI Mepexi (BipycHa Ta
napTU3aHcbka pekiama); uugpose TenedayeHHs (SMM — cowianbHi Mefia); IHTEPAKTUBHI
eKpaHu (peKjiaMH B COLIaJIbHUX Mepekax); irpoBi koHcomi/mpuctaBku (SEO — opraniune
POCYBaHHS CaiTy); TepMiHAIM CaMOOOCITYroByBaHHS (MOOITBPHUI MapKEeTHHT, AMCIUICHHA
pekiama, 6sorinr); QR-konu B pexiiaMHUX miuakarax ta xypHanax (Digital Art) [2] (Tabm.1).

AJbTepHATUBHUM MIAXOAOM 110 KiacudikyBaHHS iHCTpyMeHTiB L[IM wmoxe OyTtu
BU3HAHO HACTYIHI IX IpynH, M0 (PyHKIIOHYIOTH Ta MOMIUPIOIOTECS B IU(GPOBOMY CEpEeIOBHUIIIL
Internet-pecypciB (caliTu KOMIaHil, COIlialbHI MEpeki, TeMaTW4yHI CalWTH Ta MOpTalH,
KaTOJIOTHU CaMTIB, MOWIKK 00 5B, OIOTOBI CEpBiCH, peCypcH, IO MPUCTOCOBAHI 10 MOOLIBHUX
JOJIaTKiB, CAaWTH BIATYKIB, CaliTH pEUTHHTY, CAalTH KOHKYPEHTIB, caiiTu OaHKiB, CalTh
IUIATDKHUX ~CHCTEM, CalTH OHJIalH-TIOCEpeAHUKIB, CaWTH JOCIIAHUIBKUAX KOMIIaHil,
TMOIITYKOBI CepBiCH):

— TEXHOJIOT1i IPOCYBAHHS:

(a) momrykoBe TMpOCyBaHHS caiiTiB (omTUMi3yBaHHS Koay html; BukopucTaHHs
KOHTEKCTHOI, OaHepHOi, TH3epHOI pekinamu B Internet; po3poOka YHIKaJIbHOTO KOHTEHTY;
nyOJIiKyBaHHSI TOCTIB Y COLIAJIBHUX MEpeXax; PEeecTpyBaHHS CalTiB Ha PEUTHHTOBHX
pecypcax, BipyCHUI MapKeTHHT; on-line irpu; po3cuianHs e-mail);

(b) mpocyBaHHS B COIliaIbBHUX Mepekax (KOHTEHT; (POTo; Bifieo; MPe3eHTAIlil; HOBUHU;
CTaTTi; KOHKYpCH B COLIAJIbHUX MEpeKax; ONTHMi3allis CalTIiB 3 BpaxyBaHHSIM BHMOT
couianbHuX Mepexi (SMO — social media optimisation); on-line irpu);

(c) 6norrinr (HOBMHU; CTATTI; Mpec-pemi3u; GoTo- Ta BigeoMaTepiain; mpe3eHTarlii);

(d) moOGinbHMIA iHTEpHET (MOOLITBHI TOAATKH);

(e) ympaBmiHHA IMipKeM B cepenoBullli [HTEepHEeT (MOHITOPMHI BIITyKiB; poOoTa 3
caliTaMi PEHTHHTY Ta MOPIBHSAHHS; BiICOKOH(EPEHLIil; BeOiHApH; OCTU B COLIIAIHUX MEpeKax);

— TEXHOJIOT1i yIpaBIiHHS TOBAPHOIO MOITUKOIO IMiIIPUEMCTBA:

(a) ympaBiiHHS acOpTUMEHTOM (IHCTPYMEHTH Web-aHaNITUKU CaiTy; I1HTEpHET
ONUTYBAHHS; IHCTPYMEHTH AaHANITUKHA COLIAJbHUX MEPEX; MOHITOPUHI Web-pecypciB
KOHKYPEHTIB);

(b) po3podka HOBHX TOBapiB (KOHKYpPCH; ONUTYBaHHS B COLIAJLHUX Mepexax; (oTo,
BiJZIeO TOBapiB; OMKCH TOBAPIB);

(c) cepsicHe o6ciyroByBaHHs ((hOpMHU 3BOPOTHOTO 3B’SI3KY Ha CaiTi; KOHCYJIbTYBaHHS
on-line);

— TEXHOJIOTii IHOYTBOPEHHS B ceperoBmili Internet (marikHi Internet-cucremm;
npaiic-nmucty; ckuaky; Internet-karamoruy; Internet-banking);

— TexHoiorii 30yToBoi modiTHKH (TMpomaxki depe3 Internet-mocepenHUKIB; MPoIaxi
yepe3 colliayibHI Mepeki; Internet-aykmionu; web-BiTpuHH; online-ocepeHUKH; CHCTEMU
MUTTEBUX TOBIIOMJICHB; (JOPMHU 3BOPOTHOTO 3B’ SI3KY HA CalTax);

—TEXHOJIOT1l ympaBiiHHS B3aemMuHamu 3 kimieHTamMu (eCRM- ta sCRM-cuctemu,
online-cepBic; CHUIKyBaHHS 31 CIIO)KMBA4aMH 4Yepe3 COI[iaJIbHI MEpEXi; CUCTEMHU MHTTEBHX
MOBIJIOMJICHb );

— TEXHOJOril MAapKeTWHTOBUX JOCHiKeHb B Mepexi (Internet-omutyBaHHS;
IHCTpyMeHTapii web-aHalITUKKU; 1HCTPYMEHTH MOHITOPUHTY KOHKYPEHTIB, KOHTEHTY,
COIllaIbHUX MEPEeXK, BIATYKIB) Tomo [16].
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[acTpymMenTn

Oco0nmBoCTI BUKOpHCTaHHS B [HTepHETI

PisHoBuun

CyTHICTb Ta MeTa BUKOPHUCTAHHS

pexinamui SMS-MoBiTOMIICHHSI, aHATIOTiYHI

OaHepH, UCIUIeiiHa MOOiTbHA OaHEepHA peKiiaMa, TH3EepH,
610ku B E-mail, inmi npoxykti o6pa3Hoi (Ha BiAMiHy Bif

MepiiiHa pexiama
Display advertising

HeTeMaTH4Ha rpadiyna, oOpa3oTBopya, MaKkeTHa
pexmnama (TeKcT, JOrOTUIl KOMIaHii, 300paXkeHHs,
MICLICTIONIOKEHHS Ha KapTi), 1[0 CIpsSMOBaHa Ha
30pOBE COPUIHATTS Ay JUTOPIEIO

po3scuiianHs 3 BUKopucTanusaMm E-mail, pexinamui
KTH, OiT-00paH, ITaKaTH, JTUCTIBKH, TOPTOBENbHI
MaJIATKH, MacITabHi MOJIENI NPOAYKTY

GaHepHa y BUIISAAl 00 5B Ha caiiTax mapTHEpiB,

KOHTEKCTHOT) peKJIaMH 3a JOIIOMOr'0I0 iHTEPaKTHBHUX
CIIEMEHTIB, BiJIc0-, ayAi0-KOHTeHTY, TexHonorii RTB Tomo

PI3HOBHUJ CIIELiaIi30BaHOT peKIIaMH, 3a K01 00’ siBa

KonrekctHa pexiiama
Content Marketing (CM)

BHCOKO OFOJDKETHHUH TIpoLiec HANAIITYBaHHS 00 5B
B PEKJIIaMHHX CHCTeMax (TIOIIyKax, peKiiama B
ponukax Ha YouTube, 6aHepu Ha TeMaTHYHUX
caiitax), 0 [oJsrae y oOpaHHi MaliaHYMKa,
(dopmaty 00’siBH, CTBOPEHHI KOHTEHTY, 0OpaHHi
MOCHJIaHHS, 32 SKUM Oyze epexoauTu
KOPHCTYBa4, BU3HAUCHHI Jie, KOJIU i KOMY 00’ sIBU
OyayTh NOKa3yBaTUCh

TOBapHA KOHTEKCTHA y BUIJIA1 KapTKH TOBapy
IHTEepHET-MarasuHy, BiJleo- Ta pekjiama B
MarasuHax nonatkiB GooglePlay, mo
PO3MIIIYETHCS 3 METOIO PO3MIMPEHHS iHOBOT
ayAnTOPil, 3aiTydeHHs JIiAiB, MiABUIICHHS PiBHS
KOHBEPCil, CTUMYJIIOBAaHHS IIPOJAXKIB

caiitu, OJIOTH, MEepexKi, TpaaHIiiiHI 3ac00u

TIOKa3y€eThCs y BIATIOBIAHOCTI 10 3MicTy, 0OpaHoi ayauTopii,
MicIsl, 4acy, iHIIIOTO KOHTEHTY IHTEPHET-CTOPIHOK
BiJIBilyBauaM, cdepa iHTepeciB sIKUX HOTEHLIHHO CIiBIIa/iae
3 TEMaTHUKOIO PEKJIAMOBAHOT'O TOBapY, LiJIbOBOIO
ayJIMTOPIETO, L0 MiABUIIYE IMOBIPHICTh pearyBaHHs Ha Hel

0e3o0InIaTHA ONTUMI3Allis CAlTy MiJl MONTYKOBI CHCTEMH, 1110
BUBOJUTH HOTO HA MEpIIi MO3MILIT IpH 3IiHCHEHHI

[MomrykoBa onTuMi3aris

(SEO)

Search Engine Optimization

Ta IiHHOI iH(OopMaIlii 3 METOF 3aBOFOBAHHS
JIOBIpH Ta 3aJIy4eHHs MOTEHIIHHNX KIIIEHTIB, 10

CTBOPEHH:I/PO3IIOBCIOUKCHHS SKICHOT, aKTyaTbHOT

HE € TIPSIMOIO PEKIIAMOI0, ajle HO0IYHO EPEeKOHY€
MPUIHATH HEOOXiHE JUIs MOLUIMPIOBaYa PillleHHs
3ac00aMu CTBOPEHHS IMi/DKyY ITyOJIi4HOT KOMMaHii,
301IBIIEHHS TPAMUX IPOJaKiB, 03HAKOMIICHHS 3
HPHHIMIIOBO HOBUMH NMPOAYKTAMHU Ta MOCIyTaMu

MacoBoi iH(popMaIlil, mIUCKH Ha PO3CHIIAHHS,
miKacTy, ceMinapy, BeOiHapyu, KOHpepeHLii,
KPYTJIi CTOJIH, BiZIEOTIOPTAIIH TOILO, 3aCO0H
MABUIIICHHS [TOKa3HUKIB 3aJ1y4eHHsI/KOHBEPCil,
BHYTPIIIHBO1/ 30BHIIIHBOT (CTATUYHOT/ TUHAMIYHOT)
MOUTYKOBOT ONTUMI3allii peUTHHTIB caiiTy (OiIHid,
cipuii, YOpHUI1 PiI3HOBUIN)

IHCTPYMEHTH CTBOPEHHS CTOPIHOK OpeHnxy,

TEeMaTHYHOTO NoLIyKy. TPH JIaHKH JTaHIFOXKKA TOCTAYaHb
KOHTEHTY “KOMEpIIIiHO 3aliKaBJeHi 0COOH Ta CTOPOHH, IO
PENpe3eHTYIOTh NOCTaYaIbHUKIB — JUCTPUO IOTOPH KOHTEHTY
— kitieHTn”. [HTepaKkTHBHI MOCIYTH 3/IHCHIOIOTHCS
HapaiesbHO 3 TPAAULIHUMH KaHAJIaMH JIOCSTHEHHS
MapKETHHI'OBHUX ITIJICH Yepe3 MepeKeBi TEXHOIOT1{

BHUKOPUCTAHHS BOYZOBaHHUX IHCTPYMEHTIB aHANI3y JaHUX,

Social Media Marketing
(SMM, SMO)

IIpocyBaHHs B conmMepexax

BHUPIIICHHS MOTOYHUX Oi3HeC-3aB/IaHb

3aXO0/IM I10/I0 BUKOPUCTAHHS COI[IaJIbHUX MeJlia y
SIKOCTI KaHaJIiB “pO3KpydyBaHHs” KOMIaHii Ta

NPECTABHUIITBA BUPOOHUKA B COLIAIbHUX
Mepexax, opratisyBanHs poboTu 3 Gior cheporo,
METO/IH Ta 3aCO0H PeryTaIlliifHOr0 MCHEDKMEHTY
Ta IEPCOHATIBHOT0 OPEHINHTY

KOHKYPEHTIB, OTPUMaHHsI 3B’5I3KY BiJl MOKYMILIB, capadanHe
pazio, I0CTym 40 IHCTPYMEHTIB Bi3yaJbHOTO BIUIUBY

CTPYKTYPYBaHHs, IIOCTii{HE TIOTTOBHEHHSI, IIOHOBJICHHS
iH(OopMaLii PO MOKYTIIIIB, iX CHOXKKUBYI IIEPEBary y BUIISIL

[Ipssmuii MapKeTUHT 3
BUKOPUCTAaHHAM
email, RSS

BTL (below-the-line) mpsima ocobucra
KOMYHiKaIis (psme azpecHe po3CHIaHHs
MOBIIOMJICHB) 3 OTPUMYBAaYaMH
(y dopmarti business-to-consumer (B2C),

B33a€EMUH Ta OTPUMAHHS IPUOYTKY

business-to-business (B2B)) 3 MeToro po30ymoBu

0COOHCTI MPOIAXKI, MPIMUHA MapKETHHTOBUIL
HOIITOBHA 3B’5130K, MAPKETHHT 33 KAaTaJIOraMH,
TeNIeMapKETUHT, TeJICBI3iHNI MapKETHHT,
€JIEKTPOHHA TOPTiBIISI IIUISIXOM PO3CHIIAHHSI
E-mail, SMS

SEO, cucremu xoHTekcTHOI pexinamu (PPC-

KJIIEHTCHKOI 0a3H, 110 TicHO 1moB’s3aHi 3 CRM — koHIenIieo
YIpaBIIiHHS, IO JO3BOJISE KOHCOIAyBaTu iH(opMalito,
YIOPSIIKYBATH CTail B3aEMUH 3 KIIIEHTaMH — BiJl MApDKETHHTY

i IPOJIAXKiB 10 MiCJISIIPOIAKHOTO 00CITyrOByBaHHS
PPC sk merox pexnamu Bigpisusierses Big CPC (cost-per-
click— BapTocTi 0IHOTO KITIKY) SIK PEKJIaMHOI METPHUKH, IO

Ormurara 3a KK
Pay-per-click (PPC)

METO/I MiABUIICHHS Koe(ilieHTy KOHBepCil,
PI3HOBHUJI PEKIIAMHU B iHTEPHETI Ha OCHOBI
PO3MILIEHHS KIIFOYOBHX CJIiB, 32 SIKOT

TUIATUTH iX BJIACHUKAM 3a HATUCKAHHS

JOKYMEHTa, “KyMiBIs” peKJIaMoAaBLeM

pexIaMo/aBelb BICTABII€ PeKIaMy Ha caifTax i

KOPHCTYyBadeM Ha PO3MILIEHHI TEKCTOBUIT/
rpadiunmii OaHep (cucrema Adwords) a6o “Tino”

PPV—pay per view; s 6araropiBHEBOro
MapKeTUHT'Y — BUIUIATH 3 PO3MOAUICHHSM 32

CHCTEMH), peKIaMHOro Koy ¢opmary clickunder
SIK TapaHTIl MiJABUIEHHS PiBHS poaaxiB. CxeMu
ormtatu Tpadiky: PPS—pay per sale; PPM—pay per

movie; PPC—pay per click; PPI-pay per impression;

OyBae nBox pisHoBHIiB: flat-rate PPC (3adikcoBana “mnacka
cTaBKa” 3a KIIKOEHT), bit-based (aykmioHHa “KOHKYpEeHTHa
CTaBKa” 3a MpuaOaHe PEeKIaMo MICIie 32 CaMOI0 HU3BKOIO
1inoro). CTOpPOHHU 3alliKaBJIeH] B pe3yJIbTaTi — PeKIaMO/IaBelb
y edeKTHBHIN 00poOIIi ayuTOpPil, MalJaHIHMK —y 3aTyUYCHHI
1iIbOBOTO Tpadiky, 60poTHOi 3 GPOTOM, 3TOBMUCHUM
“sxmikyBanHs” (clicking) MapkeTHHroBoro GIOKETY

kiieHTiB B [HTepHeTI

iepapxi30BaHOi Mepexi pedepaliB Ta miANHCHUKIB
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[TapTHEpCHKMI
Affiliate Marketing (AM)

JIBOCTAITHUI MPOIIEC MPOCYBAHHS MPOIYKIIii
IHIIMX KOMITaHii a00 3ay4eHHs [TLOBOT
ayIUTOopii 10 BJIaCHUX TOBAPIiB 3a JIOMIOMOTOK

CTPYKTYpY: “NOCTa4aJbHUK — HapTHEP —
KJII€HT/NOTeHUIHHUIT HOKyTIens”

HapTHEpPIB 3a BUHATOPOY, 110 Ma€ TPUCTOPOHHIO

BiZICO 3 pO3IIaKyBaHHIM TOBApIB, KKUBi BeOiHApH,
GaHepHa pekiiaMa, CollialbHi Mepexi, pekjaMma Ha
(hopymax, MpOMiXKHI JICHAMHTH, BAKOPUCTAHHS
iH(MI0eHCEPiB, PEKOMEHAALI i, KyTIOHIB,
MIPOMOKO/TIB

eeKTHBHUIA CrI0CiO MacMBHOro 3apo0iTKy B iHTEpHETI 3a
paxyHOK peaizyBaHHsI OCHOBHHX CTpaTeriil: BUTOTOBICHHS
SIKICHOTO KOHTEHTY, ipaBmiibHOr0 SEO, BUKOpHCTaHHS
coLiaIbHUX Mepex, upselling’y 3 BUKOpHCTaHHAM
AmazonAssociates, ShareASale, CommissionJunction

HaTuBHa pexnama
Native Advertising (NA)

MOUTMPEHHS Mi3HABAIBEHOTO, iIHHOBAI[IITHOTO
KOHTEHTY LJIbOBiH ayTUTOpii Yy 3aMacKoBaHii
(hopmi, HeHaB’ SI3TUBO, IMiBUILCHOTO PiBHS
CHPHHHSTTSL, CTIHKOTO 10 “OaHepHO]I ciinoTu”,
0¢3 MOKJIMBOCTI OJIOKYBaHHSI, TAKOTO, 110
MaKCHUMaJIbHO OXOIUTIOE Ta 3a0e3nedye
KpocciaTrOpMEHiCTh IPOCYBaHHsI OJIOTIB

CIMIOHCOPCBKA CTATTsl, HATUBHA peKIaMa B
KOHTEHT-MapKETHHTY

B MapaJurmi CyLiIbHOIO [IEPEX0y Bil BUKOPUCTAHHS
JIECKTOITHUX Bepciil CalfTiB Ta COiaIbHUX MEPEexX B
MOO1IbHI, OCHOBHOIO OCOOJIMBICTIO HATMBHOI PEKIIAMHU €
rapHe CIPHUAHATTS PEKJIaMH Ha BCiX MPUCTPOsIX (TenedoH,
IUIAHIIET, HOYTOYK, CTalliOHAPHUI KOMII I0Tep)

ABTOMAaTH30BaHHI

Marketing Automation (MA)

ONTUMI3allisi BHKOPUCTAHHS PYTHHHUX 3a/1a4,
crieniabHe HaNAlITYBaHHS CUCTEMH YIIPABIIHHS
MOBEJIIHKOIO BifIBilyBaya CalTy B PEKUMI
peaNbHOro 4acy, 110 103BOJIsiE HOro
izeHTHdiKyBaTH, BiICIiIKyBaTH
MOBEIiHKY MTPOTATOM CEaHCy BilBilyBaHHS,
BU3HAYUTH YU € KIIE€HT IMOTEHIIHHUM, a TaK0X
pearizyBaTH MepCOHATBHY aKIIifo

Mig0MpaHHs KOHTEHTY CTOPIHKHM CAlTy IiJ] MOLTYK
KOHKPETHOTO BiJBilyBaya, IepcoHaji3alis e-mail-
po3cuiianb, po3ciianHas SMS Ta OmoBilIeHb B
MOOIUIBHUX JJOAATKaX, PEMapKETHHT Ha OCHOBI
JaHUX PO TPAH3aKIIii, OIOBILIEHHS OIIEPaTOPiB
call-eHTpiB Ta BiIALNIB IPOAAXKIB PO TOTOBHICTH
KJIi€HTA [0 MPOTO3HILLil, CTBOPCHHS CHCTEMH
OLIIHIOBaHHSI JIOSUTBHOCTI KOPUCTYBaUiB Ha OCHOBI
JAHWX TPO BiJBiXyBaHHS 3 METOIO (OPMYBaHHS
MOMEHTAIBHUX e-mail y BiAmoBis Ha MeBHi Aii
BiJBiflyBaya 3 aBTOMaTHYHUM (POPMYBaHHSM aKIIii,
sIKa TOYHO HOTO 3aIliKaBUTh

TOYHE TApreTyBaHHS 3 METOK EKOHOMHOI'O BUKOPHUCTaHHS
O0/KETY 32 PaXyHOK HaJAIITyBaHHS MApKETHHTY 3 METOIO
30MpaHHs JaHUX PO KOPUCTyBada y hopMarti: Jukepena
3aXO/KCHHSI Ha CaiiT, MOUIyKOBUX (pas,
MiCLIE3HaXOKEHHS, IPUCTPOIO, 1[0 BHKOPUCTOBYETHCSI,
CTOPIHOK, 1110 HePEeryIsial0ThCsl, TPUBAIOCTI BI3UTY

10

[TomToBi po3cUIaHHS
E-mail Marketing (EmM)

METO/I KOMYHIKaIlil 3 KIIIEHTaMH 1 301IbIICHHS

(welcome-TaHII0KKH ); PO3CUIIAHHSI THITY
“NOKMHYTa KOp3WHA”/“MOKUHYTHIA Neperisin’;
ONUTYBAaHHA a00 3aKIIMKHY 3aJHIINTH BiI3HB;
TpaH3aKLiifHi pO3CUIIaHHS [IPO CTATYC
3aMOBJICHHS; KOHTCHTHI JINCTH 3 HarayBaHHIMU
PO KOMITaHII0 3 METOIO IiIBUIIIEHHS JIOSUIEHOCTI
iANUCHMKIB; po3cuianus B Mindbox 3
BHUKOPUCTAHHAM (QiIbTPIB, Bi3yaJbHUX KapT
KOMYHIiKamii

MPOJAXIB: aKLilHi, 3HWKKOBI, IPOMOPO3CHIIAHHS;
peakTHBALiiHI PO3CHUIIAHHS; TPUTEPHI PO3CHIIAHHS]

KOHCTPYKTOPH JIMCTiB, BalliIaTOpH e-mail, 3acodu
aBTOMaTH3allil, 3BeJICHOI CTATUCTHKH, IHTErPALLil:
MailChimp, DKIM, Sendinblue,
ZohoCampaigns, BenchMark, VerticalResponse,
UniSender, 06’equanns Unisender 3 iHmIuMu
cepBepamy, iHTerpamnii 3 CMS CRM-cucremamu,
MECCH/DKEpaMH Ta COIMEPEIKaMHU, 4aT-00TH,
senauaru, SMS, Viber

3MiCTOM JIHCTa €: SICKpaBuil GaHep, KOPOTKUI TEKCT, 3aKIIUK
10 Aii. 3 METOO MiABUIICHHS ¢()eKTUBHOCTI PO3CHIIAHHS

CTBOPIOIOTHCSI TiMOTE3H i mpoBoasiThCs AB-TecTyBanHs, npu

[[bOMY BUBAHTaXXYIOThCS 3BITH 3 HACTYITHUMH

MMOKa3HUKaMHU: BiIpaBlIeHHs, T0CTaBKH, clickrate, openrate,

BiJIIIUCKH, KOHBEPCIs B 3aMOBJICHHS, JOXO/] 33 KAHAJIOM, JUIs
4OT0 BUKOPUCTOBYETHCS BCs iH(popMaris 3a online- Ta

offline-3amoBneHHsIMU. OPraHivHO IHTETPYETHCS A0
uinicHoi nporpamu Inbound Marketing st Oy p-sikoro
Oi3HeCy

11

[TyGuiuHi 3B’3KH B
PEXUMI peaIbHOTO Yacy
Online PR
(E-PR, Digital PR)

pearyBaHHS B peXKHMi peabHOTO 4acy Ha
iH(OpMaIiifHi TPUBOAHN, CUTYAIII0 HA PHHKY, B
COLiaJIbHOMY CepeIOBHILI

MOHITOPHHT HOBUH Ta TPEHiB, BCTAHOBJICHHS
KOHTAaKTiB 3 TEeMATHYHUMH JKypHAJIaMH, BiI€O
6s10repamMu, METOIM TapreTOBaHOI PEKIaMH, IIOCIBH
y JIiJiepiB rpOMaJICbKOl JyMKH, IHIIT METOIH
3a0e3neyeHHst HeoOXiTHOTO Pe30HAHCY PeKIaMU

my6nikanii crareid B 3MI, Ha MOy IsSIpHUX IHTEPHET-
(dopymax, opraHizyBaHHs 6JIOTY KOMITaHi1 Ha CTOPOHHIN
6nor-mwarpopmi, SMM-npocyBaHHsI, TeMaTHYHE
poscunanus iHopmarii mignucHuKaM (IHCTpyMEHT
KOHTEHT-MapKETHHTY ), OPTaHi3yBaHHS OHJIAH-3aX0/1iB
pi3HOTO TUIY
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3aci0 epeKTHBHOTO NO3ULIOHYBAaHHS OpEHIY B s
. . BUKOPHCTaHHs e(DEeKTUBHHUX KOMipaiiTepiB mis
o ouax IUILOBOI ayIUTOPii, IPOTOBKEHHS N .
CroHCOpOBaHUI KOHTEHT . . : S . HAIMCAaHHS CIIOHCOPOBAHOI'O TEKCTY, e(eKTHBHUI 3aci0 YHUKHEHHS OJIOKYBaJIbHHUKIB PEKIAMH,
12 S d Content (SC) cminpaiti 3 eio 1a intencudixanii rpadixy sa O3MIIIEHHS PEeKJIaMH Ha aBTOPHTETHHUX CAlT 3anobiranns “GaHepHii cminori”
ponsored Lonten paxyHOK IyOJiKyBaHHs Ha MalilaHYMKax 3 p Pex P! p
w . v IIOHOpax, iHcTpyMeHTapiit PrFlare
TY4YHHM iMEHEeM
IonryxoBuit 3aXO/H MiIBUIIEHHS BiIBiTyBaHOCTI CaTy IHCTPYMEHTH MepepO3NOALTY Tpadiky 3 MicIb, CTparTeris 3aTy4eHHs Ha CaiiT mepeBaXHO IUTATHOTO, aJle i
13| Search Engine Marketing | mins0Bor0 ayIuTOpi€ro 3a JOIOMOTH IIOIIYKOBHX | 10 € MEHII PeJIeBAHTHUMH JIO 3aIIUTIB, 10 MiCIlb OpraHiqHOrO TpadiKy B Mexax ayAnuTopii, sika cama
(SEM) MallluH 3 BUIIUM PIBHEM PEJICBAHTHOCTI 3arfikaBieHa y npua0aHHi TOBapiB 3aMOBHHKA
cHeTeMH ra NpOTOKOIM BHKOPHCTANHA 000B’3K0BA HASBHICTH CKJIAJIOBUX €IIEMEHTIB:
MuTTEBI NOB1IOMIIEHHS LEHTPANi30BaHi, JICLeHTPaIi30BaHi, PO3MOALICHI | KII€HTCHKUX NporpaM IHTepHeT-MeceHIKepiB: cuCTeMH iteHTHAIKALT KTiEHTIB: ’
14 Instant Messaging TeNeKOMYHIKaI[iiHI Mepexi 0OMiHy — 3 KOHTPOJIEM CEPBEPIB OZIHIEI0 0COBOIV; cHcTeMU 0BTiKy CTaHy KJ'IieHTiBf
i HOB1IOMJIEHHSAMH MiXK IPHCTPOSMH KOPHCTYBadiB| — cepBepiB KOMyHiKytouux oci6 — XMPP, Matrix; . ’
Marketing (IMM) A puctp pHcty PBep MYHIEY . ’ ’ CHCTEMH JOCTaBJISIHHSI IOBiIOMIICHb
— 0Oe3cepBepHi — Briar, Tox, xami
L .. . OJorw, Biieo, EKCIIEPTHI IOTOBIIi, EIEKTPOHHI . .
€KOHOMIYHI, MiABUILEHO] aJ[PeCHOCTI, MOXKJIMBICTb PE3yJIbTATHBHOIO BUKOPUCTaHHS Oi3HecC-
IHBECTHIII}HI BKIIAJICHHS Y CyKYIHICTh KCHHIH K CTICNICHT CTBOPCHILA KOHTEHTY; Mozeni maxoBuka HubSpot, ananory CRM, mo inTerpye
Bxignuit . o Y eyRy BHYTPiLIHS/30BHILIHS ONTHMI3aLis, Ho0y10Ba - POt Y ! Py
15 . IHCTPYMEHTIB IHTE€PHET-IIPOCYBAHHS . . ) koHTeHT Ta Email-mapkernnar, SMM, SEO, nonomarae
Inbound Marketmg (IM) 0e3 HaB A3IMBOrO IPUBEPHEHHS YBArd ayIuTopil NOCKIAHE, aHAI3 KIIOHOBHX CIB K eneMenT SEO; AaBTOMATH3yBATH X, B 3pyYHOMY iHTEepQeiici BHIae
[ KTp mIO) eKnaz eTbc;{y P Twitter, LinkedIn, Facebook, dpopymu, 6oru sik Y ’aH anI };THK Y P
POAYKTY, IO b Y MPECTaBHHUIITBO COIiall Meia Y
BasyeTbcs Ha mpoTokoIi
IAB OpenRTB peanizyBanus npunnumy “Buy
audience instead of inventory”, 1mo 103BoJIsI€
3IIMCHUTH TIepexiJ| Bil KyMiBili 10Ka3iB Ha
KOHKPETHUX CTOPIHKAaX KOHKPETHUX CAUTIB 10
KYIIBJI1 MOKa31B JIOASIM 3 3alliKaBJICHOT ayAuTopii
HE3aJISKHO BiJ TOTO, 1€ I1i MOKa3H Big0yBalOTHCSL. B RTB-aykuioHi y sKOCTi IPOJABLIB BUCTYNAIOTh
IepeaGadae BUKOPUCTAHHS WIATGOPME MalJaH9UKH, HA SKUX € PEKJIAMHI MicIsL. Y SKOCTI MOKYTII[iB
nigkateropist Programmatic media buying — nponosuwiii (SSP) a60 06MiH pexIamoro. BHCTYIIAIOTh PEKJIAMHI CHCTEMH, L0 NPE3EHTYIOTh iHTepecH
TopriBns B pexumi KyTiBJIi IPOrpaMHUX MeJia, aBTOMAaTU30BaHUH IIIipoke 3aCTOCYBaHHS HOBITHBOTO TMOKA3HHKa ~|PCKIAMOJIABLIIB DSP (Demand Side Platform). Buxopucranns
PEATTBHOTO Yacy ~ TIPOIIEC ayKILiOHy JUIs KYMiBJI Ta IPOJIAKy OL{HIOBAHHS ¢(DeKTHBHOCTI LIU(POBOTO CIIPHSLIO TOSABI CEPBICiB HOBOIO MOKOMIHHS — 6ipx Ta
16 Programmatic IHIMBIAYyaIbHHX [OKA31B PEKIAMH Ha BEO-CAUTAX |  yMapKeTHHTY, 0 BiAPI3HSIETHCS Bil IOKA3HHKIB arperaTopiB TapreTHHIOBUX JaHUX, IO I03BOJISE
(real-time bidding — RTB) Ta THUIHX online MaiIaH MKaX, TAKHX SK MAapKETHHI'Y TPaMLiiiHOro, a caMe AOBiuHa MaiIaH MKaM-YSACHHKAM MOHETH3YBATH CBOT {aHi Mpo
g HOJATKH Ta irpH, Ha OCHOBI KOXXHOTO II0Ka3y Ha |  pinmicTs kiienta (CLV, CLTV — customer life | BIIBILYBaHHS, a PEKIAMOLABLSIM Ta PEKIAMHIM areHICTBaM
MOMCHTaJIbHOMY ayKI[10HI time value; LTV — life time value), mo KyITyBaTH OLIBIII Ty LiNBOBOI Ay AUTOPIl OKPEMO Bif
PO3PAXOBYETHCS 33 (POPMYIIOO: II0Ka3iB, 3Ha4YHO 301IbLIyBaTH e(EeKTUBHICTH 200
CLV = Average Transaction Size CKOPOYYBAaTH BAapTICTh BIACHUX PEKIAMHUX KaMIIaHIH
X Number of Transactions
¥ Retention Period,
1 monArae y BU3Ha4CHHI YUCTOTO I0XOY, 10
OB’ A3y €THCS 3 yciMa MaiiOyTHIMH BiTHOCHHAMU
3 KITI€EHTOM

JIxeperno: ckilaJicHO aBTOpaMH Ha OCHOBI y3arainbHeHHs [2-4, 7-9, 11, 16, 17, 19, 21-24, 26, 27]

191



ISSN 2663-1636 IenTtpanbHoyKpalHChKHI HayKoBUii BicHUK. ExoHoMiuHi Hayku, 2023, Bur. 9(42)

[lin BOIMBOM CTPIMKOTO PO3BUTKY KOHIIEMINI BCEOIYHOrO 3allydeHHS KIII€HTIB
mapketuHroBuit komruiekc 4P (Product — Plot — People — Place) st moTeHIiiHUX MOKYTIIIB
nepetBoproeTbess o0 Buriany 4C (Co-creation — Currency — Communal Activation —
Conversation) / Customer needs — Cost Customer’s — Convinience — Communication) [17]. 3a
paxyHOK Takux TpaHcdopmarliii BinOyBaeTbes iHTerpyBanHs [IM 10 mpakTHKU €KOHOMIYHOL
JISUTBHOCTI 3 MOYUIMBICTIO BUKOPUCTAHHS TIEpeBar €NeKTPOHHUX KOMYHIKAIi Ta CIiJIBHOT
CHOXHBAYiB AJIs TOCSTHEHHS MapKETUHTOBUX 1[JIel BUPOOHUKIB IPOMHCIOBOT MPOIYKIIIi.

Bukopucranas iHcTpymenTapito [IM  mo3Bonsie  iHHOBaIiifHO — 3a0e3MednTH
JIOCATHEHHS METH YTpaBJIIHHS IpoLecaMy 3akymiBeiab B IHTepHeTi. IIpoTarom TtpuBangoro
yacy AaKTHBHOI MNPAaKTUYHO! MisUTBHOCTI MOJEINi YTpaBIiHHSA MpPOIeCaMu 3aKyIliBellb B
MapKETHHTY BU03MIHIOBAIIUCH y 3alIe)KHOCTI Bia kimodoBux iaeit: AIDA [11], AIDA-S [23],
AIDMA [22], AISAS [27], 4As [21], 5 As [8]. Konnenmis [IM y HaiOiIbII TOBHIN Mipi
3a0e3mneuye HaleKHHUM piBEHb 0013HAHOCTI, MPUBAOIMBOCTI, 3aJOBOJICHHS I[IKaBOCTI, MiH Ta
BIJICTOIOBaHHS CIOCO0Yy 3a/JI0BOJICHHS CIIOKMBYOTO BHOOpPY came 31 CTOPOHM KI€HTIB. Y
HaBeZleHi Tabmuui 1 3BeaeHo iHdopMarito mpo cydacHi ocobmuBocti [IM mpomucioBoi
OPOAYKIIil B Mepexi IHTepHeT.

Jo moryxnux iHcTpyMmeHTiB LM ciig BigHectu ctopitemminr (storytelling) —
IHCTPYMEHT BXiJHOTO MapKETHHTY, IO Ha OCHOBI CTBOPEHOi iCTOpPii JOHOCHUTH LiJIHOBIH
aynuTopii HIHHICTh KOMIIAHIi Ta MPOAYKTIB, 3aKPIILIIOE TOBIPY, TOCUITIOE EMOLIIMHUN 3B’ SI30K,
dbopMmye iMiK OpeHIy, BUOYIOBYE acOIIaTUBHUIN PSJ, TOHOCUTH KITIEHTaM Ta MOTEHI[IHHUM
MOKYMIISIM HEOOXiTHUN MeCeIK, MOTHUBYE IIIbOBY ayAWUTOPII0 [0 B3a€MOJII, IHIIIOE
CTBOPEHHSI KOPHCTYBAIbKOTO KOHTEHTY, MiJBHUIIYE JIOSUIBHICTB 1, K HACITIJIOK, CTHMYIIOE
nponaxi. [IpaBuna cropitemninry 0a3yloTbcs Ha TpaauliiHOMy 4P KOMIUIEKCI MapKeTHHTY,
npoTe MAarTh CBOI ocobmuBocti s kourenmii 4C [18]. BiciM KJIacHYHUX TEXHIK
CTOPITEJIIHTY 3a3BUYail OMHCYIOThCS y MOCHIJOBHOCTI HACTYMHHUX eleMeHTiB: Monomyth
(Monowmid), The mountain (I'opa), False start (®anscTapT), In medias res (besnocepenuno 3
ronoBHoro), Converging ideas (Imei, mo cxonarbca B onHii Touli), Nested loops (Bxmaneni
ki), Sparklines (Cnapknaiin), Petal structure (ITemroctkm).

BucHOBKM Ta mnepcHeKTHBH MNOAAJBIIMX A0CTiMKeHb. ChOrofHI 10 NeEpeiKy
KJIIEHTOPIEHTOBAaHMX 1HHOBAIIMHUX 3ac00iB MPOCYBAaHHS MPOAYKIii B [HTEpHETI MPHIAHATO
BITHOCUTHU: BUKOPUCTAHHS HECTAHAAPTHUX PEKIAMHUX HOCIiB (IPOMOIrpH, BIpyCHI POIUKH,
OpeHIyBaHHS irop); IHTEPHET-BUCTABKH, IHTEPHET-ayKIIOHW; BeO-KOH(epeHil (miakacT,
BeOKacTu, BeO ceMiHapH, TpaHCIsALii, BeOiHapu); CUCTeMH B3aemo/ii 3 npoaasusMu (VRM);
POCYBaHHS CalTy B comianbHUX MeAia (SMO — onTumizyBaHHS i comiaibHi Meaia, SMM —
MapKeTUHI B COLIabHUX Mepexax, Social Aids — pexiama B CoOLIaIbHUX MEpExXax);
MOOiTBHY pekiiamy (mobile application — pekimama B MOOUIBHHX JOJaTKaX); JOTIOBHEHY
peanbHicTh (augmented reality (AR) — cuctemu, B SKHX peanbHHIl CBIT JOMOBHIOETHCS
BIPTYaJIbHUMH 00’ €KTaMH).

[lepeniueni 3aco0M JO3BOJNSIOTH TMOCTIHHO PO3IIUPIOBATH  KIIEHTCHKY 0a3y,
MiIBUIIYBaTH pPiB€Hb KOHKYPEHTHOI CIPOMOXHOCTI (3HM)KYBaTH KOE(QIIIEHT BiITOKY
MOKYTIIIB), JOSJIBHOCTI (BHPOIIYyBaTH CHPaBXKHIX aJBOKATiB OpeHay), 3aKpiluIioBaTH
B3a€EMUHHM 3 IIJILOBOIO AayAHMTOPI€I0, CHOPUATH YKPIUICHHIO pEIyTallii, MiJBUILyBaTH
OpraHIYHUW NpUpICT KOopucTyBauiB (“capadanHHe pasio”), piBEeHb YTPUMYBaHHS IIJTLOBOT
ayauTopii, 301IbIIyBaTH TOBTOPHI 3aKyMiBIi, MiABHILYBATH CEpeOHIN deK, MiJHIMaTh
npuOyTOK KoMmraHii y miomy. Ile BimOyBaeThcs 3a paxyHOK MiJABUIIEHHS CIPOMOXHOCTI
NePCOHANI3YBATH MiIXOAU A0 KIIE€HTIB, TypOOTH sIK 3ac0o0y MiJBUILEHHS PiBHS 3a0BOJCHHS
KJIIEHTAa 3a PAaXyHOK MaKCHUMIi3allii 3py4YHOCTI CIOXKMBAHHS, BWIIPABJIaHHS OYIKYBaHb,
3a0e3neueHHs] 3BOPOTHOTO 3B 53Ky, JAETAIbHO MPOJIyMaHOi poOOTH 3 HETaTHMBHOIO PEAKIII€l0
KJIIEHTIB.
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OnHouacHO, MakCUMaJIbHO epeKTUBHOMY (POKYCYBaHHIO Ha 3anuTax (customer focus),
10 € IPUTaMaHHUM eTaly TpaHC()POPMYBAHHS B3AaEMO3B’SI3KIB MK OpEHIOM IPOMHUCIOBOT
NPOAYKIIIT Ta 11 CrIo’KMBauaMy Ha OCHOBI Cy4aCHHX HHU(PPOBUX TEXHOJOTIH, CIpUs€e MOCTiHE
OHOBJICHHS MOJKJIMBOCTEH yCyBaTH TIEPEIIKOAM Ha NUIAXY KIIEHTIB 10 TepcoHigikamii
TOBApHOTO OpeHIy, 3[AIHCHIOBAaTH KOPUTYBAaHHS CTpaTerii KOMyHIKallii, aBTOMaTHU3yBaTH
Oi3Hec-poriecu  3aco0amu  BukopuctanHs CRM-cuctem, aHamizyBaTu  MpakTHYHO
3ampoBa/KEH1 MPOrpaMy JIOSUITBHOCTI, BUBYATH BIATYKH Ta peKiaMallii KII€HTIB y PekuMi
pEaBbHOTO dYacy, aHami3yBaTH pPOOOTY MEHEIKEpiB, IHIMIIOBATH TJIMOWMHHI MapKETHHTOBI
JTOCTIPKeHHS (3 MOXIMBUM BHXOJOM Ha Pi3HI BapiaHTH JE€MapKETUHTY, CTOPITEIUIIHTY SK
IHCTPYMEHTY BXiTHOTO MapKeTUHTY 4P 1715 MOTeHIIHHIX TOKYTIIIIB).

KomnnexcHe BUKOpHCTaHHs 1HCTpyMeHTapito [IM sk 0HOrO 3 BaXJIMBUX €JIEMEHTIB
cTpaTerii MPOAYKTUBHOI MisTIBHOCTI i, OJTHOYACHO TOJIOBHOI CTATTi BUTPAT MapKETHHTOBOTO
OromkeTy KommaHii, 3a0e3nedye IIUPOKI MOXKIUBOCTI [ MIABUIICHHS piBHS 11
KOHKYPEHTOCTIPOMOKHOCTI, ~aHaji3y TOPTOBENBHOI [iSUIBHOCTI, YPI3HOMAaHITHEHHS Ta
nepcoHatizallii pekiaMy, 3aIpOBaKEHHS IHTEPAaKTUBHUX MEPEXKEBHX MHOCIYT, €(eKTUBHOI
pEKIIaMHOI METPHKH, TapreTyBaHHS CTaTeii MapKETWHTOBOTO OO/DKETY, HEHTpai3yBaHHS
MOCSTaHb 31 CTOPOHU HEAOOPOSKICHUX KOHKYPEHTIB.

[lepcrieKTHBY MONANBIINX JOCT/DKEHh TMOJSATAIOTh Y BHBUEHHI MOKIMBOCTEH
pO3IIMPEHHs] MacITabiB 3aCTOCYBaHHS 1HHOBALlIMHUX 1HCTPYMEHTIB MPOCYBaHHS B MEpPEXKi
[aTepHeT SK HOBOI CTajmii crparerii po3BUTKY OpeHAy, 3MICT SKOi MOJSTae y 3alydeHHI
KIIIEHTIB 10 PO3POOKHU Ta OHOBJICHHSI KOHIIEMIIIT MPOMHCIIOBOI MPOAYKIIii, ii HalalITyBaHHI y
BIJIMOBITHOCTI 70 TMEPCOHAJBHUX YIOM00aHb, CTBOPECHHI ‘‘ieadbHUX’  IMPOITO3HUIIIH.
[HHOBAIIMHICT, TOB’SI3y€ThCS TAKOXK 3 MOXKJIMBOCTIMH KOMOIHOBAaHOI'O 3aCTOCYBAaHHS
IHCTpYMEHTIB JAMHAMIYHOTO I[IHOYTBOPEHHS, NPAKTUYHOTO 3aIpPOBAKCHHS IPOLECY
MYJbTHKAHAJIBHOTO peali3yBaHHS MPOIYKIi, aKTUBHOIO 3allyyeHHs MOKYILIB [0
dbopMyBaHHS JOJIaHOI BapTOCTI KOMIIAHII-BUPOOHWKA, 3a0MIAPKEHHS MapKETHHTOBOTO
Oro/KeTy, ONTUMI3yBaHHS PIBHS 3aBaHTAXKECHHS BUPOOHUYUX MOTYKHOCTEH.
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Innovative Marketing Tools for Promoting Industrial Products on the Internet

The article is devoted to the study of features of promotion of industrial products in the network. The

publication is aimed at studying the peculiarities of using innovative digital marketing tools in the process of
transforming the relationship between the brand of industrial products and the consumer.
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The characteristic features of using actual client-oriented means of promoting products on the Internet
are investigated and generalized: non-standard advertising media; online exhibitions, online auctions; web
conferencing; systems of interaction with sellers; methods of website promotion in social networks; mobile
advertising; augmented reality. It is proved that the integrated use and innovative updating of marketing tools
allows constantly expanding the customer base, increasing the level of competitiveness of industrial products,
stimulating customer loyalty, strengthening ties with the target audience, and also contributes to reputation
strengthening, organic growth in the number of users of products, increasing the level of retention of the target
audience, increasing the number of repeat purchases, increasing the amount medium check, increasing the
company’s profits. It is noted that this is facilitated by the fullest use of the possibilities of personalizing
customer experience, increasing customer satisfaction due to maximum convenience of product consumption,
guaranteed satisfaction of expectations, ensuring effective feedback, meticulous and thoughtful work with
negative customer reactions.

The modern tools of the Marketing 4.0 concept considered in the publication and the peculiarities of
their use in the digital environment of the Internet presented in detail formed the basis of the formulated
proposals for the introduction of new brand development strategies, the content of which is to attract customers
to the development and updating of the concept of industrial products, its adjustment in accordance with the
personal preferences of consumers, the creation of “ideal” offers. The use of digital marketing opportunities in
combination with the combined application of the latest strategies for promoting industrial products allows more
efficient use of dynamic pricing tools, promotes the practical introduction of many channel sales of products,
maximizes the processes of attracting customers to the formation of added value of the manufacturer, really
saves the marketing budget, optimizes in real time the level of production workload capacities of manufacturers
of industrial products.
inbound marketing, innovative technologies for digital marketing, digital networking
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