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CyuyacHuil iHCTPYMeHTAPiidl KJII€HTOPIEHTOBAHOTO YNIPABJIiHHA
MPOMHUCJIOBUM MiINPUEMCTBOM SIK BUPOOHNY0I0 KOPIOPAILI€I0

CraTTI0O MPHUCBAYCHO MOCTIHKEHHIO IHCTPYMEHTApilo KIIIEHTOPIEHTOBAHOTO YHPABIIHHSA AiSUTBHICTIO
MPOMHUCIIOBUX MIANPUEMCTB 32 yMOB peaii3alii KOHUIENUil MapKeTHHIy BiIHOCHMH. Metoro myOmikamii €
BUBYEHHS Ta Yy3arajlbHEHHS OCOOJMBOCTEH BHKOPUCTAHHS MOJeNeil KIII€EHTOPIEHTOBAHOTO YIPaBJIiHHA
JUSUTBHICTIO TPOMMCIIOBHX IMIANIPUEMCTB SIK BUPOOHHYOT KOpIiopauii.

VY XoIi BHUKOHAHHS JOCIIJUKEHHS 3IIMCHEHO 4YiTKE BHOKPEMJICHHS OCOOJIMBOCTEH MapKEeTHHIOBOi
JISUTBHOCTI  BUPOOHMYMX KOpropamiidi y ICTOpPWUYHIM II€pCHEeKTHBi, BH3HAYEHO KOMIUIEKC XapaKTepUCTHK
MapKeTHHTY BiJTHOCHH, HOTO MpOLEaYyp, MOKa3HUKIB CIIPSIMOBAHOCTI Ha JOCATHEHHS OPIEHTOBAHMX HA MPOAAXK
el BEHPOOHWYO{ HisUTBHOCTI. BcebiyHO BHBUEHO MOXIIMBOCTI pealli3yBaHHA KOMIDICKCHOTO ITiIXOXy IO
3MIHCHEHHS KIII€HTOPI€EHTOBAHOTO VIPABIIHHSA [iISUIBHICTIO y paMKax peanmi3amii KOHIENIii YIpaBIiHHS
JIAHIIO)KKaMH ITOCTa4aHb BUPOOHUYHMX KOPIOPALii, 32 AKOi aKI[EHT MapKETHHIOBOI AisUTBHOCTI MEPEMILITYEThCA 3
YOPaBITIHHSA JIAHIIO)KKAMH TIOMUTY Ha YTPABIIHHS JIAHIFO)KKaMU TOCTayaHb. KIIi€HTOpi€HTOBaHE YIPaBIiHHA
B32€BIIHOCMHAMH 31 CIIOYKMBAaYaMH IOCIIYT Y MPOLECI JTOCIIPKEHHSI BU3HAYCHO SIK CYKYIHICTh MapKETHHTOBHX
KOHLIEMIIH, TpoLenyp Ta NpaBWJ CIUJIKYBaHHS 31 CHOXXHMBauyaMH JI0 Ha OCHOBI mpoueayp Big Data Analysis,
OXOIUICHHS. HUM YCIX YKIJIQJICHUX KOHTAKTH, MPOJAXIB Ta Omepaliii 3 00CIyroByBaHHs, 110 TAKOX Mepeadoayae
000B’sI3K0BE MTPOTHO3yBaHHsI, aHAJII3 MOJIeJIel 1 MOBEIHKM KIieHTiB. HajaHo XxapakTepucTHKU iHCTPYMEHTApIiro
KJIIEHTOPIEHTOBAHOTO YMPABIIHHS MiSUIBHICTIO TPOMHCIOBUX IJIPHEMCTB Ta IMPOBEACHO aHaNI3 NEPCIEKTHB
HOro 3acCTOCyBaHHS 332 YMOB JIJDKUTaJI3alii KOMEPIIHHOI MisUIBHOCTI, PealbHOTO 3alPOBAPKEHHS JI0 MTPAKTHKH
JUSUTBHOCTI MiJTXO/IB, 1[0 TIOB’S3aHi 3 3allPOBA/KCHHSM YIPABIIHHS JIAHIFOTOM IOCTadaHb Y BHUIJIAII MOJEINI
3a0e3Me4eHHs JIOSUTbHOCTI KIIIEHTIB.

3aranpHI BUMOTH [I0 iHCTPYMEHTApil0 KITI€HTOPi€EHTOBAHOTO YIPABIIHHA AISUTBHICTIO 3alIPOTIOHOBAHO
(hopMmymroBaTH Yepe3 3[aTHICTH 3a0€3MeUNTH TOBrOCTPOKOBY MPHOYTKOBICTh MiAIPHEMCB 32 PaXyHOK BHIIOTO
CTYNEHS aJanTyBaHHA O MIiABHINEHHA LIH Ha IOCIYTH 31 CTOPOHHM IOCTIHHUX KIIE€HTIB; HapOILyBaHHS
3araJlbHUX OO0CATIB 3aKymiBenb (y TOMY YHCIi, IEpPEeXpPecHUX); 3HIDKEHHS BHUTpPAT Ha OOJYTOBYBAaHHS KIIIEHTIB
IUIIXOM KOHLIEHTPYBAaHHS MapKETHHIOBHX 3aXOJIB Ha HaiOIbII BaroMUX 3 HUX; CKOPOYEHHS TPAaHCAKIIHHMX
BUTpAT 32 PaxyHOK 3aIlpoBa/pKeHHs1 iHCTpyMeHTiB E-Bussiness; iHTerpyBaHHs KIIEHTIB JI0 MPOLECIB CHIIBHOTO
MPOEKTYBAHHS MIAPaMETPIiB OUiKyBaHMX HUMHM BiJl HPOMHUCIIOBUX IiJIPUEMCTB HOCIYT TOLIO.

MApKETHHT BiIHOCHH, KOPIOpPATHBHE YNPABJIiHHA, KIi€HTOPi€cHTOBaHe yNMpaBJiHHS, OPi€HTYBAHHS Ha
KJIEHTIB, 32/10BOJIEHHSI 3aIIUTIB KJI€HTIB, 3a0e3ne4eHHsl JOSNIbHOCTI KJIIEHTIB

IMoctanoBka mnpodjemu. Bucokwii piBeHb IHTEHCHBHOCTI Ta JHHAMIYHICTH
KOHKYPEHTHUX 3MaraHb OCTAHHIM 4YacOM CYTT€BO BIUIMBAIOTh HAa 3MIHY LUIEeH IisSUIBHOCTI
MEPEeBAXKHOT OUTHIIOCTI IPOMUCIIOBUX MiAPHEMCTB. L{e cTocyeThbes He nuie mocTadaibHUKIB
KOHKPETHHX MPOJYKTIB 1 TOBapiB, ajie¢ 1 MOCTaYalIbHUKIB MEHII AU(epeHIliiOBaHUX MOCIYT.
Sxmo mo cepeauan 90-X pp. MHHYJIOTO CTOPIUYsl MAPKETUHTOBI CTpATerii 30Cepe/KyBaINCh
MEPEeBAXKHO HA 3ally4eHHI HOBHUX KII€HTIB, TO OCTaHHIMHU POKAMH LIEHTPOM TMOJITUKUA Ta
NpakTUKA  €(PEeKTHBHOTO MAapKEeTHUHIY CTa€ JOBFOCTPOKOBE YTPHMaHHS  KIIEHTIB.
BupimanbHOI0O TPUYUHOIO [BOTO € YCBIAOMIEHHS (akTy — YCHINIHICT BUPOOHUYOT
KOpITopariii Mo)KHa 3HAYHO MiABUIIUTH 3aBISIKH CUCTEMHOMY 3a0€3ME€UYEeHHIO0 BUCOKOTO PiBHS
JOANBHOCTI KIi€HTIB. Emmipuuni mocmimkeHHs, nposeneni y CIIA [6], mokazamu, 1o
3armo0iraHHs BiATOKY KITI€HTIB Ha 5 BiJICOTKIB MO€ MPU3BECTH A0 301IbIICHHS TPUOYTKY Ha
OJIHOTO KJTi€HTa A0 85 BIJICOTKIB Y JOBTOCTPOKOBIi MEPCHIEKTUBI.

© P.O. Hatypsn, b.0O. ®extok, P.1. XKosHoau, 2024
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OnHouacHO, 3a0e3MeYeHHsT JIOSUTBHOCTI KITIEHTIB — KIIIEHTOPIEHTOBAaHE YIIPABIIiHHSI
TISITBHICTIO— PO3TIISIIAETHCS Y SIKOCTI MEPEBaYKHO TICHUXOJIOTIYHOTO (hakTopa 3abe3medeHHs
KOMEPIIIHHOTO yCHiXy BUpPOOHHMYOI Koproparii [7], mopsa 3 €KOHOMIYHHMH (aKTopamu
(miaBuIIeHHS TPUOYTKY 3a PaxyHOK 3pPOCTaHHS IIIHHOCTI TPOIYKTY JUIsl CTIOXKHMBAdiB) Ta
opraHizamiiauMu  ¢gakropamMu  (3a0BOJICHICTh TMPAIIBHUKIB  MIJANPUEMCTBA  BJIACHOIO
TISJBHICTIO).  BaXnuMBICTP  HACHIAKIB  YCHINIHOTO — KJIIEHTOPIEHTOBAHOTO  YIIPaBJIIHHS
TISITBHICTIO BU3HAETHCS KIIFOYOBHM (DaKTOPOM YCHiXy MPOMHUCIOBOTO MIiAMPUEMCTBA, TOMY
ChOTOJTHI PO3TIISAAETHCS K CTpaTeriyHa KOHKYPEHTHA TIepeBara JissIbHOCTI.

AHami3z  ocTaHHiX gocaimxkenb, i myOaikamiii. ['pyHTOBHI  TOCHIIKEHHS
MpoOJIEeMaTHKH 3alPOBAKEHHS KIIIEHTOPIEHTOBAHOTO YIIPABJIIHHS MISUIBHICTIO 3MIMCHEHO y
YUCJICHHUX MyOJiKaIisx BH3HAHWUX HaykKoBHX aBToputeTiB Bruhn M. [6], Diller H. [7],
Homburg C. [8], Keiningham T. [9], Meyer A. [10], Peter I. [12], Reichheld F. [13], Reinartz
W. [14], Werner H. [15]. OcoOauBOCTSAM KIIEHTOOPIEHTOBAHOTO YIMPABIIHHSA BITYM3HSIHHUX
mianpueMcTBa npucBsATHIM cBoi mparii Ko6a B. [1], PomanuykeBuu M. [3], CaBwurpkara H.
[5] Ta i1Hmi. Y myOmikamisix BH3HAQYEHO Ta JETaIbHO OMHCAHO KIIFOYOBI MIAXOIU 10
PO3YMIHHS SIBHIIA JIOSTLHOCTI KiieHTiB. OmHodacHo, PsGokons H. [4] cTBepmkye, 110
BKJIMBOIO CKJIAJIOBOIO KJIIEHTOOPIEHTOBAHOTO MiAX0ay € (hOpMYBaHHS JIOSJIBHOCTI KJIi€HTa
10 Kommadii, a y poboti Meyer A., Overmann D. [11] 3a3Ha4aeTbes, 110 TOSUTbHICT KITIEHTIB
BKIIIOYA€ HE JIMIIE aCMEeKT iXHbOI (PAKTUYHOI MOBENIHKH Yy PEKHMMI peallbHOTO 4acy, ajue i
MOBEJIHKOBI HaMipH AISIBHOCTI Y MaOyTHbOMY. 3 OIJISILy Ha LI MIpKyBaHHs CBIIYEHHSAM
JIOSIBHOCTI KJTIEHTIB € MPUCYTHICTh Y IXHIN MISIBHOCTI, MIOHAWMEHIIIE, OJJHOTO 3 YOTUPHOX
¢dakTopiB: TOTOBHICTH O TMOMEPEIHHOTO BHUKYMMY MOCIYTH; TOTOBHICTH A0 3A1HCHEHHS
MEPEXPECHUX 3aKyIiBelb; TOTOBHICTh PEKOMEHIyBaTH KOHKPETHY MOCIYTY/ii MocTayanbHHUKA;
TOJIEPAHTHICTD JI0 3POCTAHHS IIIHK HA MOCIYTH 00paHOT0 MOCTavyadbHUKA. SIBHIIE JTOSIHHOCTI
KIIIEHTIB PO3TJISAAETHCA K 3 TOYKU 30pY (OpPMYBaHHS MOMUTY (CIOXKHBA4 MOB’si3ye cede 3
00paHoI0 MIANPUEMCTBOM SK MOCTAYaJIbHUKOM IOCIYT), TaK 1 3 TOYKH 30py (GopMyBaHHS
Npono3ullii (MAMPUEMCTBOM 3aMpOBAIKYIOTHCS 3aXOAU ILIOJ0 YTPUMaHHS Kii€eHTiB). Crifg
BU3HATH, 10 TIPOBEACHI JOCIIPKCHHS aKIEHTYIOTh YyBary MpaKTUKiB-MapKeTOJIOTiB
MEPEeBAKHO HA 3alpoBa/DKEHHI 1HAMBIAyali30BaHMX I1HCTPYMEHTIB Ta MIAXOAIB 10
(GopMyBaHHS JOSUIBHOCTI KIII€HTIB BUPOOHMYOro mignpueMcTBa. OJHOYACHO, HEHAIEKHY
yBary OpUIiJICHO AMHAMIYHAM TMOBEAIHKOBHM AacleKTaM 3aXOMiB 00 MiABUIICHHS PIiBHS
JOSITBHOCTI 31 CTOPOHU KIEHTIB miAnpuemMcTBa. OUeBUIHO, IO PiBEHB JOSIBHOCTI KIIIE€HTIB
OyJie HeBIUHHO TI1JIBUIIYBATUCH, SKIIO 33I0BOJICHHS BiJ ()aKTUYHO OTPUMAHHX IOCIYT OyIe
BUIINM, HIJK ITOTIEPETHI OUIKYBaHHSA. Y SKOCTI CBITYCHHS JIOSUIBHOCTI CJIiJl TAKOX PO3TIISAIATH
NOBTOPHE 3BEPHEHHSI/TIOBEPHEHHS KJII€HTIB JI0 MOCIYT i IPUEMCTBA.

IlocranoBka 3aBaaHHs. CTaTTIO  NPHUCBSIYEHO  JOCHIDKEHHIO  Cy4acHOTO
IHCTpYMEHTApil0 KIIEHTOPIEHTOBAHOTO YMpPAaBIiHHSA AisUIbHICTIO. MeToo myOmikamii €
BUBYCHHSI Ta y3araJbHEHHs OCOOJMBOCTEH BHUKOPHUCTaHHS MOjEJeH KIII€HTOPIEHTOBAHOTO
YIOPaBIIHHS AiSJBHICTIO MPOMUCIOBUX MHIANPHEMCTB 3a YMOB peaiizanii HUMHU KOHLEMIIii
MapKETUHTY BiHOCHH. JIOCATHEHHS METH Iependayae 4iTke BUOKPEMIIGHHS OCOOIMBOCTEH
MapKETUHTOBOi  JiSNTBHOCTI TMPOMHUCIOBUX MIANPHEMCTB Y ICTOPUYHIA TMEpPCHEKTHBI,
BU3HAUYCHHSI KOMILUIEKCY XapaKTEPUCTUK MApPKETUHTY BITHOCHH, HOTO MPOIEAYD, MOKA3HUKIB
CHPSIMOBAHOCTI HA JTOCATHEHHS OPI€EHTOBAHUX HA MPOAAX IiIed BUPOOHMYOI MisIBHOCTI. Y
XOJll BHKOHAHHS JIOCHIKCHHSI Tepeq0adaeThCsl 3MIACHEHHS KOMIUIEKCHOTO MIiAXOMy MO
BU3HAUYEHHS MOJJIMBOCTEH 3/IMCHEHHS KII€EHTOPIEHTOBAHOTO YIPABIIHHS AiSIBHICTIO Y
pamMKax peamizamii KOHLEMNII yNpaBIiHHSA JIQHIIO)KKAMU  IIOCTayaHb IPOMHCIOBUX
MiIPUEMCTB, 32 SIKOI aKIEHT MapKETHHTOBOI MiSJIBHOCTI MEPEMINIye€ThCS 3 MaKcHMi3allil
o0cCsTiB MpoAaxiB (yMpaBIiHHS JIAHIIO)KKAMHU TIOMUTY) Ha (OPMYBaHHS JOBTOTPHUBAIMX
B3a€MOBHTIIHUX BIIHOCHMH 31 CHOXHMBAaYyaMH TPOAYKIii (YHpaBiiHHA JIAHIFO)KKAMU
nocradanb). [HCTpyMeHTapiil KIIi€HTOPIEHTOBAHOTO YMPABITIHHS AiSUTBHICTIO IMPOMHUCIOBOTO
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HiANPHEMCTBA Ta aHANI3 MEPCIEeKTUB HMOTO 3aCTOCYBAaHHS JOCHTIUKYETbCS Ha MpPEIMET
MPUAATHOCTI 0 3a0e3neueHHs Iiied GopmyBaHHS (BI3MYHMX Ta BIPTyaIbHHX JIAHIIFOKKIB
HapoIlyBaHHS BapTOCTI TOCIYr BHPOOHHWYOI Kopmopamii 3a yMOB JiDKHATAI3aMil
KOMEPIIIHHOI JiSIbHOCTI, PEeaIbHOTO 3alPOBAIKCHHS 10 MPAKTUKH MISUTBHOCTI TIIXOIIB, 110
MOB’SI3aHI 3 3alMpPOBA/DKCHHSM YMPABIIHHS JIAHIIOTOM TIOCTavyaHb Yy BUIJISAII MOJEi
3a0e3reyeHHsT JOsUIbHOCTI KiieHTiB. OcTaHHI NOBMHHI OJHO3HAYHO BH3HAYAaTHCh Ta
3HaXOAUTH OOOB’S3KOBE BIMOOpaXEHHS Yy BUTJIAMI MUCHMOBOTO IEPEiKy 1HCTPYMEHTIB Ta
YITKMX  PErJIaMEHTIB  BUKOPUCTaHHSA.  3arajdbHI  BHMOTH  JO  IHCTPYMEHTapito
KJIIEHTOPIEHTOBAHOTO  YIPABIIHHA  JISUIBHICTIO  (OPMYJIOIOIOTECS — 4Yepe3  3AaTHICTh
3a0€3MeYUTH JTIOBIOCTPOKOBY TMPHUOYTKOBICTh ISTTBHOCTI TPOMHCIOBUX MIAMPUEMCTB 3a
paxyHOK BHIIOIO CTYIEHS aJalNTyBaHHSA 10 MiABMIIEHHS ILIH Ha MOCIYTHM 31 CTOPOHHU
MOCTIMHUX KITIEHTIB; HApOIIyBaHHA 3arajlbHUX oO0CATIB 3aKkymiBedb (y TOMY YHCII,
MEePEXPECHUX); 3HMKCHHS BUTPAT Ha OOCIYTrOBYBaHHS KJIIEHTIB IUISXOM KOHIICHTPYBAaHHS
MapKETHUHTOBUX 3aXO0JI1B Ha HAMOLIBIIT BArOMUX 3 HUX; CKOPOUYCHHS TPAHCAKIIMHUX BUTPAT 3a
pPaxyHOK 3ampoBa/pKeHHs 1HCTpyMeHTIB E-Bussiness; iHTerpyBaHHS KIIE€HTIB JI0 MPOIIECIB
CIIJIBHOTO TPOEKTYBAaHHA TapaMEeTPiB OYIKYBaHMX HHUMH TOCIYT BiJ BHUPOOHHUYOTO
HiAIpUEMCTBA.

Bukaang ocHoBHoro marepianay. Ilounnatoun 3 50-X pp. MUHYJIOTO CTOpidYs Teopis
Ta MPaKTUKAa MapKETUHTY B CUCTEMi KOPIOPATUBHOIO YNPABIIHHA AISUIBHICTIO MiJIPUEMCTB
npoinuIa UMK psAJ] MOCIIIOBHUX Ta KapAMHAIbHUX 3MiH.

1. IIponykropienToBaHa (aza T.3. “puHKy mpomasis” (50-60-1 pp. XX cT.) mana 3a
MeTy 3a0e3leYuTd PHUHKOBUH YCHiX KopHopamii HUISXOM OpraHi3yBaHHS HaHIIupIIoi
cuctemu 30yty ii mpoaykiii. Lls ¢aza po3BUTKY KOPIOPAaTUBHOTO YMPaBIiHHS iSIBHICTIO
miAnpueMCcTB Oa3yBanach Ha 3aco0ax aHamizy mopTdento MPOAYKINI 3 METOI JOCATHEHHS
MaKCcUMaJIbHUX 00cATiB mpodaxis [13].

2. PunkoBoopientoBana ¢aza (70-i1 pp. XX cr.) Mana 3a MeTy YCyHYTH BHITyCK
HA/TUIIKOBOI MPOAYKIIii, 3a0€3MeYnT KOMEPUIHHUN YCIiX BUPOOHNYOT KOpHopallii NUIsIXOM
OpIEHTYBaHHS JISJIFHOCTI Ha BU3HAYECHHS Ta 33/I0BOJICHHS MOTped (OYiKyBaHb) PI3HHUX TPyI
KIieHTiB. Merta [ocsrajach 3a paxyHOK JuU(EpeHIIIOBaHHS I1HCTPYMEHTIB PO3BUTKY
CEerMEHTOBAaHMX PHUHKIB MO3UI[IOHOBAaHMX TOBApiB Ta BIAMOBIAHOTO aJaNnTyBaHHS NpPOrpam
oOciayroByBaHHA. [lounHatoum 3 miei (asm, came KIIEHTOPIEHTOBAHICTh MOCTA€ y IEHTPI
yBaru MapKeTOJIOT1B, 0 GYHKIIOHYIOTh y paMKax T.3. “puHKY nmokymis” [7; 14].

3. KonkypenropientoBana (asa (80-1 pp. XX cr.) nependavana akIeHTYBaHHS yBaru
CIIOKMBAYiB Ha BIIMIHHOCTSX MPOAYKIii BHUPOOHUYMX KOPIOpAmii Bil MPOXYKINT
KOHKYpEHTIB. JIOCSATHEHHS TepeBar y TPUKYTHUKY “KOMIIaHiS — KIII€HT — KOHKYpEHT”
nepeadavago BUKOPUCTAHHS 3ac001B aHaNi3y AiSUIBHOCTI KOHKYPEHTIB, JIAHIIOTIB CTBOPEHHS
BapTOCTI TMPOAYKTY, IHHOBaTH3allil IHCTPYMEHTapil0 (QYHAAMEHTAJIBLHOTO CTPATEriuHOrO
opieHTyBaHHA [8].

4. KnientopientroBana ¢a3za (90-1 pp. XX cT.) BUIO3MIHIIIA MIIXOAU A0 MApKETUHTY Ha
BUMOTY TiOpuau3amii Mojeneil KymiBelbHOI TMOBEIIHKM CIIOKUBAYiB, MIABUIICHHS PIBHS
HEO/IHOPIIHOCTI KIIi€HTIB. PHHKOBE Opi€HTYBaHHS AISTIBHOCTI KoOpropalii 3a0e3rnedyBajioch
NUISXOM  3alpOBaDKEHHS AHAIITUYHUX JOCHIHKeHb MIHJIMBUX TIOTPed CHOXKHUBA4YiB 13
3aCTOCYBaHHSM ‘‘0apOMETpiB KIII€HTIB”, THYYKHUX CUCTEM YNPaBIiHHA AKICTIO mpoayKii [9-12].

5. OpienroBana Ha BigHOcHHHU ¢a3a (2000-1 pp.) Oyna peakii€ro Ha PO3yMiHHS TOTO,
IO TOCIyra KoOpropauii SBis€ CcO0O0I0 CYKYHHICTh SKICHOTO TPOXYKTY Ta OCOOIMBOI
B3a€eMO/IIT 3 KiieHTOM [6; 9-12].

6. MepexeBoopienToBaHa ¢aza (3 2005 p.) mama 3a MeTy 3a0e3MeYUTH PUHKOBUMN
yCmix BUPOOHMYOI Kopropaiii B yMOBaxX JIUHAMI3MY Ta CKJIAQIHOCTI 3MiH IUISIXOM
(dopMyBaHHS CTpaTETIYHUX QIIbSHCIB KOPHCTYBadiB YHIKQIbHUX TexHOIOTiH know-how.
KopriopaTiBHe ymnpaBiuiHHS MiSUIBHICTIO MIAIMPUEMCTBOM 0a3yBaloch Ha 3aco0ax aHajizy
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JAHIIOKKIB CTBOPEHHS BapTOCTI IS CHOXKMBAdiB Ta pO3pOOLI MITbOBUX KaIbKYJISIIH
npoaykiii (target costing) [13].

7. OpieHToBaHa Ha IiHHICTH s KmieHTIB (3 2010 p.) ¢aza MapKeTUHTY BiIHOCHH
3aroCTPIOE yBary Ha 3ajydeHHI Ta MOBHOI[IHHOMY IHTETpyBaHHI CIOKHBadiB IO TPOIIECIB
IHIUBIMyai3amii KIiHIIEBOTO TPOAYKTY 3aco0aMH 3arpoBa/PKCHHS 1HHOBAIIMHOI B3a€MOIT
“BUpOOHMK — CIOXHWBad~ 'y Tpoleci BH3HAYEHHS KoH(piryparii MaWOyTHIX MOCITyT
nignpuemctsa [11; 15].

KiienToopieHToBaHicTh  mepefdayae  yHOpaBliHHA  KOHKYPEHTOCIPOMOKHICTIO
HiANPUEMCTBA, OPIEHTYIOUNUCH Ha MOTPEOH CIOKKMBaya MPOIYKIIi Ta 3a0e3neuye nepexia Bij
doxkycyBaHHS 3yCWIb MIANPUEMCTBA HA KOHKYpPEHTHIH OOpoThOI Ta BUIEPEIKEHHI
KOHKYPEHTIB JI0 BIPOBA/DKEHHS YHIKaJbHUX MPOAYKTIB JUIS 3aJ0BOJICHHS IOTpPEO, M0
ICHYIOTh Ha CIIOKUBYOMY IIJTOBOMY PHUHKY [2].

XapaKTepHUMH OCOOJIMBOCTAMH MIAMPUEMHHUIIBKOTO CTUJII0 MHCIICHHS, 10 HaOyBae
KOHKPETHOI (OpMH MAapKETHHTY, BTUIIOIOUHMCH Yy TMpPOIEAypax aHajidy, IUTaHyBaHHS,
peamizamii Ta KOHTPOJIFO BCiX BHYTPIIIHIX 1 30BHINIHIX i MPOMHUCIOBHX ITAMPUEMCTB, €
1oro 6e3yMOBHA CIIPSMOBAHICTh Ha JIOCATHEHHS OPIEHTOBAHKMX HA MPOJAX IIIeH BUPpOOHUUIOT
TiSUTBHOCTI. 3alMopyKOI0 JIOCSITHEHHST PUHKOBOTO YCMiXy € e(QeKTHUBHE MOE€THAHHS SKOCTI
MOCTYT TMPOMHCIIOBOTO MiAMPUEMCTBA SIK BUPOOHHUOT KOopropallii 3 3a0e3MeYeHHIM BaroMux
nepeBar Uil IXHIX CIOXHMBAdiB Yy CEHCl MOCTIIOBHOI Opi€HTAIlil HA KJi€HTa. TakuMm 4HUHOM,
aKIIEHT JISUTbHOCTI MIANPUEMCTBA 3 TPAH3aKIiN, IPOIECIB 3MIHH BIIACHUKIB, IIEPEMICTUBCS Ha
neperneKkTuBy (OpMyBaHHS B3a€MOBUTIIHUX BIIHOCHH 31 crio)kuBauaMu npoaykiii. Kirouosi
KaTeropii MapKeTHUHTY BiTHOCHH, BU3HAUYEHHS Ta 3MICT HOT0 MOHATh y paMKaX BUKOPUCTaHHS
r100aMpHOT KOHIIII] YITpaBIiHHS JAHII0)KKaMHU [TOCTauyaHb HaBeJeHo y Tabmuti 1. ¥V upomy
BUMAJKY YIPaBIIHHS JIAHIIO)KKAMHU ITOCTavyaHb, 110 CbOTOAHI PO3MIISIAE€THCS Y SIKOCTI OCHOBHU
ceprudikanii gxocti 6i3Hecy ISO 9001, BH3HAuyaeTbCs AK CYKYIHICTh BHYTPIIIHIX Ta
30BHIIIHIX MaTepialbHUX, 1HPOPMAIIHHUX Ta TPOIIOBUX MOTOKIB BUPOOHUYOI KOproparlii
(3aKymiBIi, yIpaBIiHHS KUTTEBUM IIUKIOM MPOIYKTY, JOTICTHKA, pO3POOJICHHS CTpaTerii Ta
TUTAHYBaHHS JIAHIFO)KKA MOCTayaHb, YIPABIIHHS MIAPO3ALIAMHU MiAIPUEMCTBA, YIPABIiHHS
1HBECTHUIIISIMH ), BIIHOCHH MK yUYaCHUKaMU MPOIECY MOCTayaHb MPOAYKIIii criokuBauesi [15].

Tabmums 1 — Kareropii KITi€HTOPIEHTOBAHOTO YIIPABIIHHS MiSIBHICTIO MTPOMHUCIOBHUX
i AIPUEMCTB, 110 MOB’s13aHi 3 KoHIenmiero SCM

KurouoBi moHATTSA

Bu3zHaueHHsl, XapaKTepHi 03HAKHU

JlaH1r05%k0K CyKyIHICTh IEPBUHHUX Ta BTOPUHHUX (DaKTOPIB MiSUIBHOCTI, SIKi pOPMYIOTh BapTICTh

CTBOPEHHS MPOAYKIIi AIJIOBOT OAMHUII MiqnpueMcTBa. ba3oBi — BXiIHA JIOTICTHKA,

Baprocti (JICB) NIepeTBOPIOBAJIBHI OIepallii, BUXiHa JOTiCTHKA, MapKETHHT Ta MPOJIaXi, CEepBicC.
JlonomixHi — 3aKymiBis (IIOCTa4aHHs), yIPABIIHHS JIFOJACBKUMHU pPECypcamu,
TEXHOJIOTIYHHN PO3BUTOK

Bipryanpanit BizHec-monens momupeHHs iHPpOpMAaIiitHIX TOCITYT, HAPOIIyBaHHS BAPTOCTI POIYKTY

JIAHITFOKOK y mporeci paKTHIHOI B3aEMOIT 3 MOKYIIIME — KIIieHTaMH Kopriopattii. [lounHaeTbcs

HapOIIyBaHHS i3 TocTavuaHHs BMICTY TpoBaiinepoM ((hakTUdHA BapTiCTh (Hi3MIHOTO JIAHITFOTa

BapTOCTI NEepBUHHUX (akTopiB popMyBaHHs), 30UIBIIYETHCS HA BAPTICTh MOCHYT 1H(OpMAaIiitHOT

CTPYKTYPH y Mexax (pyHKIIOHYBaHHsI “pO3LIMPEHOr0” MiIPHEMCTBA

YrpaBmiHHS
B3a€MOBIIHOCHHAMH
3 IOCTa4YaJbHUKAMU

bizHec-Moenb MoOyA0BH B3aEMOBHTIIHIX BIJTHOCHH KOPIIOpallii 3 ocTayaibHUKaMU
(ynpasiiHss 023010, BIUTUB, IHTErpyBaHHs ). MOTHBaMH JUIs IPUHHATTS PillieHb PO
BIIpoBapKeHHs: SRM €: onTuMizalist BUTpaT, 3HHKESHHSI PH3HKIB, 3pDOCTaHHS IPHOYTKY

(Supplier y pe3yJbTaTi IHHOBAIIiil MOCTa4YaIbHUKIB, YIOCKOHAJICHHS OTIEPAIlifHUX MPOIIECIB 1
Relationship CTaBJIEHHS O [OCTAaYaJIbHHKIB SIK 1O 0COOIMBO LIHHUX KIIIEHTIB

Management (SRM))

JloricTnyHnit ®izuyHa nisubHICTH (0OpaHHS BULy TPAHCIIOPTHOTO 3ac00y, BU3HAUEHHS MapIIPYTIB,
JIAHIIO’KOK/JIOTICTHKA | ONTHMalIbHE YIaKyBaHHS TOBapiB y KOHTEIHEpH, BU3HAUCHHS ONTHMAaJIbHOTO

pO3TalllyBaHHS Ha CKJIAJICHKUX IUIOMIAX, MAPKYBaHHs, (POPMYBAHHS KOMILIEKCHUX
3aMOBJICHB) MO0 3MICHEHHS TOCTaYaHb MPOAYKIIi COXKHMBadaM (TPOIIOBi TOTOKHU HE
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[Iponosxenns Tad. 1

KiarouoBi mousrrs

BuzHaueHHs, XapaKkTepHi 03HAKH

BpaxoByOThCs). [lo JoricTHKH, siKa 3a0e3eduye peajibHe BAKOPUCTaHHS TIEPBUHHUX
¢axropiB popmysanus JICB, BitHOCATE JnIe MPSIMUX TOCTAYIBHHUKIB Ta MPSIMHUX
KIIEHTIB, B TOH yac sk SCM 0XOIUTIOE ITiTi OpraHi3aIiitHi Mepexi

YnpasniHas
JIaHII)KKAMH
moruty (Demand
Chain

Management (DCM))

AnprepHatuBHe 10 SCM (nportuiexHe 3a HanpsiMoM, pull orientation)
KOHLIEHTPYBaHHS JIiSUIbHOCTI Ha KITIEHTOBI, Y OCHOBI SIKOTO JIEXHTh Opi€HTALlis HA
morut. Ha Biaminy Bim SCM, DCM npakTidHO HE BpaXxOBY€ aTpHOyTH TOCTavaIbHUKA

YrpaBmiHHS
B3a€MOBITHOCHHAMM
3 KIIIEHTAMH

KrienropienroBannii mpomnec (KOHIENIii, TpOoueAypH Ta MpaBHia) yIpaBIiHHI
B3a€MOJIIETO 31 CIIOKUBAYaMU MPOIYKINi BHPOOHUYHMX KOPIOpAaLiif Ha OCHOBI aHAMI3y
BenmKHX o0csriB manux (Big Data Analysis). Cucremun CRM 30upatoTs 3 ycix KaHaliB

(Customer 3B’SI3KY JlaHi PO HIJIbOBY ayIUTOPII0, HAHKpaIIi criocoOu 3aI0BOJICHHS 11 MOTpedH,
Relationship yTPUMaHHS KJIIEHTIB, CTAMYJIFOBaHHSI IO 3pOCTaHHS MPO/IaXiB. 3aCTOCOBYETHCS 10
Management (CRM)) | MuHyIuX/ TEHEPIIIHIX/TOTCHIIIHHUX KITI€HTIB, OXOILUIIOE MPsIMi KOHTAKTH, MPOJIaXi Ta
omepairii 3 00CIyTOBYBaHHSs, IPOTHO3YBAHHS, aHAII3 MOJICJICH 1 MOBENIHKH CIIOXKHMBAYiB
Ynpasninas CKOOpIMHOBaHa CYKYIHICTh NPUHIIMIIIB, 3a5B ITPO MICIIO Ta OKPEMHX 3aXO0MiB, SIKi
BiZITHOCHHAMH BHUKOPHCTOBYIOTBCSI JJISl IOBIOCTPOKOBOTO Ta IJIECIIPSIMOBAHOTO IIJIaHyBaHHS,
(Relationship YIpaBIIiHHS Ta KOHTPOJIIO JJIOBUX BiJIHOCHH KOMITaHii, 0COOJIMBO y couiasbHii cdepi
Management (RM)) CRM. Po3spisnsierpes B2B ta B2C pisHOBHIN
YupapniHas OpierTOBaHMI Ha comianbkHi BitHOCHHH eneMeHT SCM BHpOOHHYMX KOPHOpaMii, o
BiTHOCHHAMU B HE BpaxXOBYe€ iHII OTOKH (MaTepiaibHi, iHPOPMALiiHi Ta TPOIIOBI), CHCTEMHUH MiIX11
JIAHITFOKKAX IO BU3HAYCHHS IIIHHOCTI TOCTAYaIbHUKIB 3 TOUKHU 30PY BCTAHOBIICHHS PiBHS BHECKY
MoCTa4aHb KO’KHOTO 3 HUX B O€3MepepBHICTh Ta MPOAYKTUBHICTH Oi3Hecy. SRM 3ocepemxye yBary
Supply Chain Ha BCTAHOBJICHHI BUTPAT 1 YKJIaJaHHI yTOJ PO PiBEHb 0OCITyTOBYBAaHHS MiXK
Relationship MiATPHEMCTBOM Ta IMOCTAYaJIbHUKAMH, 3aKyIiBIi (procurement) — Ha KOHKPETHHX
Management oreparisx 3aMOBJICHHS, YKJIaIaHHI KOHTPaKTiB, 0()OPMIIEHHI 1 OIJIaTi paxyHKIB 3a
(SCRM) (haKTUYHO 3MIHCHEHUMH ITOCTAaBKAMHU

IDicepeno: ysazanvneno aemopamu Ha ocHosi [14]

VY moBHi# BIAMOBIAHOCTI 10 3MiHM KOHIEMNI[T MapKETHHTY BiJHOCHH, CyYacHH eTarl
KJIIEHTOPIEHTOBAHOTO YIPABIIHHS [iSUTBHICTIO MiANPHEMCTBA 0a3yeThCs Ha BUKOPUCTAHHI
iHCTpyMeHTapito SCM, 1110 Ha MPaKTHILll BTIIOETHCS B YIPABIIHHSA BITHOCUHAMH 3 KJIIEHTAMHU
B JIAHIIFOKKax moctadanb mociyr (Customer Relationship Management (CRM)) mocyr.

BnpoBamkeHHsT KOHIENIl KIIEHTCHKOTO JIOCBIAYy Ta CydYaCHHUX CTaHAapTiB
00CITyroBYBaHHS KITIEHTIB JJa€ MOXKJIMBICTh 320€3II€UYUTH BUMIPIOBAHICTh JIOSUTBHOCTI KITIEHTIB
1 piBHA 00CIIyTOBYBaHHS, MEPIL 3a Bce, Ha OCHOBI IU(poBoi Moaeni CRM-cucremu. CRM— e
Oi3Hec-cTpaTeris, sika OpIEHTOBaHA HA PO3YyMIHHS Ta YIPaBIiHHS MOTpedaMH SK IMOCTIHHUX,
TaK 1 moTeHuiianX KiieHTiB. [1]. Ha mymxy PomanuykeBuu M. 1. Taka cucrema, 3 OIHOTO
00Ky, BUpIlIy€ 3aBJaHHSA, CIIPSIMOBAHI Ha 3a70BOJICHHS M yTPUMAaHHS KII€HTIB, 3 1HIIOTO —
CITY’>KUATh ONTHUMI3aIlli MisITbHOCTI KOMITaHii, CKOPOUYIOYH BUTPATH, TOB'I3aHI 3 MOIIYKOM Ta
00pobkoto iHpopMarlii, aHai30M JaHHUX, YIPABIIHHAM IpoaaxaMu Tomo [3].

Och YoMy JOIIBHO 3AIMCHIOBATH MMAXIJM JO KIIEHTOPIEHTOBAHOTO YIIPABIIIHHS
JUSUTBHICTIO MTPOMUCIIOBOTO MiJIIPUEMCTBA SIK JI0 Ipolecy Oe3NepepBHOrO BH3HAYEHHS Ta
KOMITJIEKCHOT'O aHaITi3y 1HAMBIyaJIbHUX OYIKyBaHb KIIIEHTIB, HOTO HACTYITHOI BHYTPIIIHKOI (B
Oi3Hec-mporiecax) Ta 30BHIMIHBOI (y KOMYHIKaTHUBHIM B3aemojil) peamizamii 3 METOIO
BCTAHOBJICHHS JIOBIT'OCTPOKOBHX CTaOUTBHUX €KOHOMIYHHX 3B’SI3KIB 3 MOKYIISIMU MPOIYKIIiT
(pucyHok 1).

VY tabnuii 2 HABOAATHCS y3araJIbHIOIOUl XapaKTEPUCTHUKHA IHCTPYMEHTIB 3a0e3MeueHHs
JOSUTBHOCTI KIIIEHTIB Y MIPOIIECi OpraHi3yBaHHs KIIEHTOPIEHTOBAHOTO YIIPABIIHHS AiSJIBHICTIO
MIPOMHMCIIOBUX MIMPUEMCTB Y KIIIOUOBHX cepax ixHbOI AisibHOCTI. BHECOk mepeniueHnx
IHCTpYMEHTIB 110 Tmpouecy e(pEeKTUBHOTO 3IIMCHEHHS KJII€EHTOPIEHTOBAHOTO YIPABIiHHS
TISJIBHICTIO TIOJSITa€ 'y BCEOIYHOMY 3HIDKEHHI PIBHS HEBHU3HAYEHOCTI Y KOHTAKTax 3
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OTPpUMYBaYaMH MOCITYT BUPOOHUUOT KOpIOpaIllii, mABUIIEHH] PIBHA iX 9acTOTH, MOJIETIICHH]

JOCTYITy 1O CYTTEBOI JJIs KJII€HTIB iH(opMartii.

30BHIIIHI YUHHUKU ®OPMYBAHHS [TIOTPEBU Y KJIIEHTOPIEHTOBAHIM JIISJIbHOCTI

= HeoanopiaHicTh
KIJIiEHTIB
= JIMHAMIYHICTb PHHKY

OuiKyBaHb

= [Tomyk pi3HOMaHITHOCTI
= VSBIEHHS NIPO NPOAYKT
= HastBHiCTh anbTepHATHB

= [lorenuian 3apoOiTKy 111 KITi€EHTIB
= [TorpeOu KIIi€HTIB Y IPOXYKTUBHOCTI
= ['0TOBHICTb IIATUTH

= CKJIaJHICTh PUHKOBOI CTPYKTYpH

= 3pyuHiCTh AJIsI KITI€HTIB

= 3MiHa KTIE€HTIB

.y

OPIEHTYBAHHS
HA

KJIIEHTIB

3A/IOBOJIEHHA
3AIIMTIB
KJIIEHTIB

3ABE3IIEYEHHA
JIOSAJIBHOCTI
KJIIEHTIB

- @

= [HauBixyamizalis nocayr

= PosmmpeHHs ACOPTHUMEHTY
HOCITYT
= [TigBUIIeHHA piBHA

CKHa[IHOCTi rnociayr

= CTBOPEHHS MEPEIIKO IS BiATOKY

KJIIEHTIB

= JloroBipHe
KITIIEHTIB

= 3anpoBaJKeHHS

= [IpoexTyBaHHs e(eKTUBHOL
cUcTeMH iH(pOPMYBaHHS KIi€HTIB

= [InuHHICTB KaapiB

= 3ampoBa/UKEHHS OOMEXeHb Yy
cepi LiHOYTBOPEHHS

"IpuB’s13yBaHHs"

e(heKTHUBHOT

Mepexi NPONOHYBaHHs HOCIYT

= Po31MpeHHs CeKTpy MOCIyr

BHYTPILIHI ®AKTOPU 3ABE3ITEYEHHS KJIIEHTOPIEHTOBAHOT JIIAJIBHOCTI

EJIEMEHTU CUCTEMHOTI'O YIIPABJIHHS KJIIEHTOPIEHTOBAHOIO JIISIJIBHICTIO KOPITOPAILIIT

YIPaBITiHHS YIPaBITiHHS YIIpaBIIiHHS YIpaBIiHHS YIIpaBIiHHS YIIPaBIiHHSI YIPaBIiHHS
SIKICTIO HOCIyraMu J'IOHJ'{LHi(%TIO cKapramu IHHOBAIlisIMHI I[IHHICTIO KOMYHIKaIliIMHI
KIIEHTIB CIIOXKHBAYiB
. PIBHS SIKOCTI noTped y KaH/IB [IPUTOKY : : OCHOBHHXWV HH,{HOC,TI. KOMYHiKaIliHHAX
ananis oBCyroByBaHi Ta IpHUNH PI3HOBHIIB KOMIICTCHIIH; KIIIEHTIB; 10Tpe Ta
BiTOKY cKapr TR CerMeHTyBaHHS T
e CIIOKUBAYiB
"""""""""""""""""""""""""" SnprinaEnma———————— |
H 3a0e3MeYCHHS MApKETUHIOBOIO cervenTyBaHHS IUIaHyBaHHS
. i EEidio JIOSTILHOCTI; Hpotecy OPICHTYBaHHA cTpaTterii TOCIHAHOTO
cmpameziune S A CEpBICY; PI3HOBUIIB pearyBanHs g pge by YIPABIiHHS BUKOPHUCTAHHS
NIAHY8aAHHA SKOCT1 IMOMHU cTparerii Ha CKapri TEXHOJIOTIIHOTO LIHHICTIO KOMYHIKaI[iHIX
00CITyroByBaHHs ~ 3abe3mneueHHs R CIIOKMBAYiB crparerii
JOSITBHOCTI
34c0018 : : TECTYBAHHS TA
IIOTOYHOrO . . i . 1HCTPYMCHTap1Io S i iHTErpyBaHHS
sabesmeuemy | MCTPYMEHTApIIO {HCTpyMeHTApii0 S obpatis ifell; ~ IHCTpYMeHTapiio Tpy! y
onepamugne s T ABHIICHHS 3a6e3neqem_m Ha oKAprit TECTyBaHHS YHpaBIHHA EIDE Y
naaHyeanns . E SIKOCT1 JIOSITBHOCT1 : : PUHKY T IIHHICTIO JIIBHICTD
THCTpYMEHTapio o KJIEHTIB i Gooe : ;
00CITyrOBYBaHHS KJIIEHTIB TPOLYKTY; KIIIEHTIB 1HCTPYMEHTAp1I0
3a663neq§HHﬂ BUXIZ HA PHHOK KOMYHIKaIii
AKOCTI
opzanizyeanns KIIIEHT OPIEHTOBAHUX CTPYKTYP KJIIEHT OPi€EHTOBAHOI CHCTEMHM KIIIEHT OPi€EHTOBAHOI KYJIBTYPHU
Kkonmpony ~ BUKOPHCTAHHS CUCTEMU ITOKA3HUKIB BUMIPIOBAHHSI PIBHS K/IECHTOPICHTOBAHOI JALSIBHOCTI KOPIIOPALUI

Pucynok 1 — ®akTopu BIUIMBY, CTpaTeris, IHCTpYMEHTapiil KIIIEHTOPIEHTOBAHOTO
YIpaBJIiHHS MiSUTBHICTIO IIPOMHCIOBHX MiNPUEMCTB B paMkax SCM

Licepeno: pospobneno asmopamu Ha ochosi y3azanvhenns [15]
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Tabmuis 2 — [HcTpyMeHTapii 3a0e3MeueHHs JOsUTbHOCTI KITIEHTIB

Cdepa nissibHOCTI

Mera 3acTocyBaHHS iHCTpyMeHTa (POKyC ), II0 € 3aC000M

inTeHcuGikarii B3aeMoil

MIBUIICHHS PiBHS

CTBOpEHHS 0ap’€epiB Ha LUIAXY

3a10BOJICHHS 3MiHHM NPOJYKTOBHX yIoJ100aHb
CIiJbHA Po3polKa . . L .
posp i . . . IHIUBITyaizalis TeXHIYHUX
TPOIYKTY; THIUBI Ty aTbHI .
MPOAYKTOBA . sarcis/ CTaHJapTIB;
IHTepHai3awis IPOIIO3UIIT i . .
. JBUIICHHS [[IHHOCTI MOCIYT
eKCTepHaJIi3amis
crcTeMa 3HHIKOK Ta OOHYCIB;
. JudepeHLiOBaHHA 1LiiH;
(opMyBanHsi repcoHaILHO CTBOPCHHS TAKETIB IIiH;
L1HOBA KapTKHU KJI€HTa IS rapasrii 1iH dimarcose 3aoxoquHx"
30upaHHs iHpopMarii S ’
8 p $op BECHHS KapTKH KITI€HTIB 3 METOIO
= HAJIAHHSM 3HIKKH
o . .
5 IIPsIMi ITOLITOBI PO3CUIIAHHS; B S— PO3CHIIaHHS MEPCOHATBHUX
= MAapKEeTUHT MOJiH; }1/_[ aBJ‘Ii}I]-I s MOYTOBUX IOBiIOMIIEHD 3
KoMyHiKaifiHa OHJIAMH JINCTYBaHHS, ycrlza M iHpOpMALIi€TO, III0 MiCTUTh
y MIPOAKTHBHI KOHTPAKTH; e chaani BHCOKY IIIHHICTb JJI5 KJII€HTIB;
CepBICHI HOMEpH; KOI;I HiKai HAJIATO/KCHHS 1HIUBIAyaTbHIX
(dhopyMu Juisl KITIEHTIB Y KaHaJIiB 3B’5I3Ky 3 KJIIEHTaMH
. . OHJIAIH 3aMOBJICHHS; .
IHTEpHET/irpy 3 BUIpaIeM; IpoxaKi 32 i ATIICKY;
MPOJaXiB BiJIB1lyBaHHS MalicTepEHb; KETOHOFOM, YHIBEPCAIbHICTb
Bi0ip Mpo0 mpoayKIii ’ OpIEHTYBaHHS Ha KJII€HTA
npsiMe JOCTaBILSTHHS

Hoicepeno: pospobneno agmopamu Ha ocHogi y3azanvrenns [15]

[Tepenik Ta po3ropHyTa XapaKTepUCTUKA CY4YacHOTO 1HCTpYMEHTapiro BeneHHs E-
Business y mporieci KJIi€HTOPi€HTOBAHOTO YIPABIIHHA JiSUIBHICTIO BUPOOHUYMX KOPIOpALiit
BKJIIOYAE:

1. Inopmaris, mo goctynHa Ha Website kopriopaiiii — HaJaHHS TIOB’13aHOi OCHOBHO1
1 J01aTKOBOT 1H(pOpMAIIii.

2. Pozmin “/lomomora/[loBinka” Ha caiiti xopmopauii (FAQ) — cranmaptuszoBasi
BiJIMTOB1/Ii HA TIOIMIUPEHI 3aITMTAHHS KITIEHTIB.

3. Jluctu (Newsletters) — craHzapTU30BaHe pPEryJsipHE CHUIKYBaHHS €JIEKTPOHHOIO
HOILITOO BiJ MOCTavyaIbHUKA.

4. Enextponni nuctu (E-Mails) — inauBiAyanbHi MOBIJOMIIEHHS KITIEHTY BiA
NOCTavYaIbHUKA.

5. Yat (Chat) — TekcTOBe CHUIKyBaHHs B peaJbHOMY 4aci, HaIlp., TEXHIYHA MIATPUMKA
y 4ari.

6. Teneponne xoncynpTyBaHHs (Voice over IP) — TenedonHe oOciayroByBaHHI
KIIIEHTIB Yepe3 KOMI FOTepHI MEPEexKi, HAIp., IIOPAJTH.

7. Beb-cropinka/BeO-101aTOK, SIKIi BHUKOPUCTOBYIOTH BMICT KUIBKOX JDKEpen MAiis
CTBOPEHHSI CepBiCy, MO BifoOpakaeTbcs B enuHOMY rpadiuHomy inTepdetici (Mashups) —
1HTErpalis B OHJaiH-IHCTPYMEHTH, HAPUKJIIA, IHTErpallis 10 OHJIAH-TIJIaHy MapuIpyTy.

8. 3aBanTaxxenns (Downloads) — 3aBaHTa)keHHS MPOTPaMHOTO 3a0€3TICYCHHS.

9. Onmnaiin irpu (Online-Games) — pekyiaMHi IrpH, SIKI MOXHAa BUKOPUCTOBYBAaTH Ha
caiiTi mpoBaiiiepa.

10. ®opymu cninbHOT (Forums/Communities) — oHnaiH miaThopmMu A1 TEMaTHYHOT
0aratoCcTOpOHHBOI B3aEMO/II.

BucHOBKM Ta TmepCHeKTHBH MOAAJIBIIHMX  JOCHiIKeHb. TakuM  4YMHOM,
KJIIEHTOPIEHTOBAHE YTMPABIIIHHSA B3a€MOBIJIHOCHHAMH 31 CIIOXKMBAYaMU TOCIYT BU3HAYEHO SIK
CYKYIHICTh MapKETMHIOBUX KOHLEMIIIH, MpoLeayp Ta MpaBuJl CIIKYBAaHHS 3 HUIMU Ha OCHOBI
nporienyp Big Data Analysis. KiieHTOpieHTOBaHE YIpaBITiHHS 3aCTOCOBYETBHCS JIO YCi€l
CYKYMHOCTI CIIO)KMBauiB, OXOIUTIOE€ YKJIaJeHI KOHTaKTH, TMpOAaxi Ta omepamii 3
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0o0ciyroByBaHHs, mependadae 0OOB’SI3KOBE MPOTHO3YBAaHHS, aHAN3 MOJENCH 1 MOBEMIHKH
kiieHTiB. OcobauBocTi (opMyBaHHS 1HCTPYMEHTapil0 KIIEHTOPIEHTOBAHOTO YIPABIiHHA
JIOCJTIJDKEHO Ha TPEIMET MOAAIBIIOTO 3aCTOCYBAaHHS Y AiSUTBHOCTI BITYM3HSIHUX ITPOMHCIOBUX
nianpueMcTB. I[lepcrieKTUBU JOCHIKeHb BOAYalOThCSl y BU3HAYECHHI 3MICTY ITOKA3HUKIB,
po3pobsieHHI Ha iXHIA OCHOBI 1HTEIPOBAHMX CHUCTEM BHMIPIOBAHHS PIBHS 3aJI0BOJICHHS Y
npoIleci KII€EHTOPIEHTOBAHOTO YTPABIIIHHS OUIKyBaHb KII€HTIB 3a HampsMamu: (1) piBeHb
MOCJIYT TIPOMHUCIIOBOTO TIAMPUEMCTBA K BUPOOHUUYOT KOpropallii Ta B3a€MOJIii 3 OKYMIISIMH,
10 OpiEHTOBAHI Ha 3a/I0BOJICHHSA OYIKyBaHb KII€HTIB (AKICTh MPOAYKIi, 0OCIYyroBYBaHHS,
B3a€EMO/IIi, KOHCYJIbTYBaHHs, OOMiHY iH(OpMaIi€; ePEeKTUBHICTh iajory 3 KII€HTaMu
Tomo); (2) CTPYKTYpH [IisUIBHOCTi, IO OpPI€EHTOBaHI Ha KJIIEHTOPIEHTOBaHE YIPABIIHHA
(OpieHTOpIEHTYBaHHS Ha MPOIEC; MEHEHTPATI30BaHI MiAPO3IIIH; POMIUPEHHS MOXIHBOCTEH
Ta HAaBUYOK; KOMIUICKCHA CHIBOpAIld; KOHTAKTHI MYHKTU IJIsi POOOTH 3 3ayBa)kKEHHSIMH/
CKapraMu KIII€HTIB; l€epapXiduHi CTPyKTypH); (3) CHCTEeMH HisUIBHOCTI, III0O OPIEHTOBaHI Ha
KJIIEHTOPIEHTOBAHE YTpPAaBIiHHA (KJIIEHTOPIEHTOBaHMN OOJIK; yNpaBIiHHA 0a3aMu JaHUX;
KJIIEHTOPIEHTOBAaHI CHCTEMH 3a0XOUYCHHS, KIIIEHTOPIEHTOBAHHWM KOHTPOJIIHT; KOMYHIKaIliifH1
CHUCTEMH;, CHUCTEMa HaBUYaHHS TMpAI[iBHUKIB HAaBUYKaM pOOOTH 3 KIi€eHTamMHu Tomlo); (4)
KyJbTypa HOiSUTBHOCTI, IO OpPIEHTOBaHA HAa KIIEHTOPIEHTOBAaHE YIPaBIIHHSA SIK IIHHICTH
¢daxoBoi AISUTBHOCTI (KJITIEHTOPIEHTOBAHICTH, 1HHOBAILIWHICTh; MiSIIBHICTH TOM-MEHEIKEPIB;
1meHTUdIKaIls CIBpPOOITHUKIB; IHTETPYBaHHS KJIII€HTIB; TOTOBHICTh HAJaBATH MOCIIYTY TOIIIO).
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Modern Toolkit of Client-Oriented Management of an Industrial Enterprise as a

Production Corporation

The article is devoted to the study of the tools of customer-oriented management of the activities of
industrial enterprises in the context of implementation of the concept of relationship marketing. The aim is to
study and generalize the features of the use of models of customer-oriented management of the activities of
industrial enterprises as a manufacturing corporation.

In the course of the study, a clear allocation of features of the marketing activity of manufacturing
corporations in the historical perspective has been carried out, a set of characteristics of marketing relations, its
procedures, indicators of orientation towards achieving sales-oriented goals of production activity has been
determined. The possibilities of implementing an integrated approach to the implementation of customer-
oriented management of the activities within the framework of the implementation of the concept of supply
chain management of production corporations are comprehensively studied, in which the emphasis of marketing
activities shifts from the management of demand chains to the management of supply chains. Customer-oriented
management of relationships with consumers of services in the process of research is defined as a set of
marketing concepts, procedures and rules of communication with them on the basis of Big Data Analysis
procedures. It is proposed to apply customer-oriented management to the entire population of consumers of
products of industrial enterprises, its coverage of all concluded contacts, sales and service operations, which also
provides for mandatory forecasting, analysis of models and behavior of customers. The characteristics of the
tools for customer-oriented management of the activities of production corporations are provided and an analysis
of the prospects for its application in the context of digitalization of commercial activities, the real introduction
of approaches related to the introduction of Supply Chain Management in the form of a model for ensuring
customer loyalty is carried out.

The general requirements for the toolkit of customer-oriented management of the activities are
formulated through the ability to ensure the long-term profitability of industrial enterprises due to a higher
degree of adaptation to the increase in prices for services on the part of regular customers; increasing the total
volume of purchases (including cross-purchases); reducing the cost of customer service by concentrating
marketing activities on the most important of them; reduction of transaction costs due to the introduction of E-
Business tools; integration of clients into the processes of joint design of parameters of the services they expect
from manufacturing corporations, etc.
relationship marketing, corporate management, client-oriented management, customer orientation,
satisfaction of customer requests, ensuring customer loyalty
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